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IN JANUARY SHOW 


Returns From 19 oe 
Establish 13.2% | 


Increase 


NEw YORK, March 4.—In con- 
trast to the decline in new 
passenger car registrations re- 
ported by the various states for 
January, the first nineteen states | 
to report complete new commer- 
cial car registrations for the 
month show an increase of 13.2 
per cent, over the corresponding 
month of last year. 

Appearing in this issue 
Automotive Daily News are the re- 
turns from nineteen states in wide- 
ly separated secticns of the coun- 
try, showing aggregate new truck 
registrations of 11,566, as compared 
with 10,209 in the same states in 
the first month of last year, an in- 
crease of 1,357, or 13.2 per cent. 
The reporting states are Arizona,! 
Delaware, Florida, Idaho, Illinois, 
Maryland, Minnesota, Missouri, 
Nevada, New Jersey, North Caro- 
lina, North Dakota, Ohio, Oklahoma, 

South Carolina, South Dakota, Utah, 
West Virginia and Wisconsin. | 

The states to show increases are 
Florida, Idaho, Minnesota, Missouri, 
New Jersey, South Carolina, South 
Dakota, West Virginia and Wis- 
consin. 

While it is still possible that 
complete returns for the month | 
will show a slight decline from 
the high level of a Phyl ago, in- 


dications are that rack 
retail cates Yer this eae aan 
least hold their own for the first 
month of the new year. This is 
a real indication that business 
conditions are not greatly de- 
pressed and that a good recovery 
may be expected in the spring, 
as the buying of trucks is done 
by business concerns. Even sales 
even with a year ago would be con- 
sidered very favor2ble, as_ the 
business in trucks last year broke 
all previous records. 

Complete returns for the nine- 
teen states, with comparisons with 
@ year ago, are found on another 
page of this issue 
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Automotive Retail Field 
GAINS OVER 1929 ... sit dete eae Semele tee demas ibaa 


ASHINGTON, March 4.— 
Every possible angle of the 
operation, investment, sales and 
service of the retail automobile 
establishments and allied places of 
business in the United States will 
be thoroughly and minutely ex- 
amined in the forthcoming govern- 
ment census, which is expected to 
he completed during this year. 
All data must cover the calendar 
year of 1929 or the business year 
most nearly conforming to the 
calendar year. 
The VU. S. Census 
Washington this week 


Bureau in 
is forward- 


| ing to more than 40,000 such estab- 


lishments copies of questionnaires 
covering a wide variety of subjects. 

Under the heading of description 
of establishment are eleven ques-! 


PARTS EXPORTS 994, 3 


HIGHER THAN 1928. 


Trade Has Doubled in 
Past 5 Years; Canada 
Is Biggest Buyer 


WASHINGTON, March 4.—Ex- 
ports of automobile parts and 
aecessories have doubled in the 
last five years. | 
Keeping pace with the gain of | 
8 per cent. over 1927, eas ge to} 
overseas markets..improved 9 
cent. last year over 1928, it was ne 
closed today by the automotive di-| 


merce. 

Canada was far in the lead as 
the best buyer of American ac- 
cessories with a gain of $1,666,451, 
or 67 per cent. over 1928. 

The actual value of replacement 
parts, accessories and service appli- 


| ances exported during 1929 was $88,- 


864,764, or 15 per cent. of the total 
automotive shipments of the year 
Thus in the last five years Cus- 
tomers abroad have increased their 
purchases from $43,257,018 to the) 


| $88,000,000 figure. 


LIGHTING AND PROBLEM OF 
FOG INDIANA 5S. A. E. TOPIC 
Indianapolis, Ind., March 4.—Au- 
tomobile lighting and fog penetra- 
tion will be the topic for discus-| 
sion at the next monthly meeting 
of the Indiana section, postety of | 
Automotive Engineers, to be held 
Thursday, March 13, it is announced | 
by Bert Dingley, section chairman. | 
Speakers from the United States) 
Bureau of Standards, General Elec- | 
tric research laboratories, Westing- | 
house and Indiana Lamp Company | 
have been invited to present papers | 
on the subject although it is not | 
yet #™wn who the speakers will be. ! 


| creased, 
| amounting to $71,490,803, or 80 per 


| of accessories, 


Since 1913 a gain of 1,314 per cent 
has been recorded over the total of 
$6,270,116 for the pre-war year. 

Replacement parts have _in- 
their share of the exports 


cent. of the total, as against $64,- 
252,976, or 79 per cent, during 1928. 

In addition to its large purchase 
Canada retained its) 
place as the chief buyer of re-| 
placement parts with an improve-} 
ment of 51 per cent. or $3,839,618 in 
its purchases. Argentina’s growiag| 
demand accounted for an increase | 
of $1,776,772, or 41 per, cent., ad- 
vancing to second position of im- 


(Continued on Page 11) 





Feb. 

1930 

... »8,842 

Chrysler Corporation :— 

Dodge cars 

Chrysler 
De Soto 

Plymouth s 

Dodge truck ... 2,138 

193 


FEERYARY AUTOMOBILE PRODUCTION 


Feb. 
1929 


15,000 


2 Mo. 
1930 


16,071 


Jan. 
1930 
1,229 








23,105 
3,753 
,069 
6,646 
2,568 


+Estimated. 


Graham-Paige 


*Not announced. 


748,000 
10,004 
4,161 
10,109 
3,250 


18,874 
2,985 
2,255 
5,567 
2,034 











| Motors. 





| be indicated under the head of class 
lof business are automobile dealer, | 
| automobile wholesaler or distributor, 
automobile service or repair shop; 
automobile top shop, sales and ser- 
vice; tire shop, sales and service; 
battery shop, sales and service, and 
automobile accessory shop. 

The questionnaire, under the 
data sought as to proprietors and 
firm members but not applicable 
to incorporated companies, asks 
for total salaries and commis- 
sions paid during the past year. 
Rent, interest on borrowed cap- 
ital, other expenses, stocks on hand, 
and receipts from sales and service 
are as ked 
Sales to ultimate consumers and 


(Continued | on nm Page 2) 


35,000 UNFIT CARS TO BE. 
SCRAPPED IN NEW YORK 


oe York, March 4.—Thirty-five 
nd unfit automobiles will be 
pa red from the highways in New 
York state during the coming year 
as part of a national highway safety 
plan undertaken by various com- 
panies in the automobile industry, it 
is announced by the National Auto- 
| mobile Chamber of Commerce. The 
program will involve the expendi- 
ture Ol approximately $1,300,000 in 
the Empire State. Nationally, the 
motor companies plan to scrap 400,- 
000 old automobiles in 1930, at a 
cost of about $15,000,000. 


The program is characterized as | 
“perhaps the greatest single safety | 


move in industrial history,” by Al- 
van i Beceuley. he apa of the Au- 

and: former 
chairman of its street traffic com- 
mittee 


- 


|GRAHAM-PAIGE FEBRUARY | 
‘OUTPUT EXCEEDS JANUARY 


|} the 


Detroit, March 4——Graham-Paige 
Corporation. produced in 
February 3,753 cars, which is an in- 
crease of 768 cars, of 26 per cent., 
over Januaty. Total production so 
far this year is 6,738 cars. 


OLDS SHIPMENTS SHOW 
INCREASE OVER JANUARY 


Detroit, March 4.—The Olds 
tor Works, division of General 
tors Corporation, shipped 6,646 cars 
in February, compared with 5.567 
in January and 10,109 in February, 
1929. Schedule for March calls for 
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| | CHEVROLET MOTOR MAKES 


| for 





CHANGES IN PERSONNEL 
IN DETROIT SALES ZONE 


Detroit, March 4.—Development of 
| the Chevrolet Motor Company fac- 
tory sales organization in southern 
Michigan resulted 
n announcement 
today of several 
promotions and 
transfers in the 
Detroit zone or- 
ganization. Ap- 
pointments an- 
nounced by Ar- 
thur H. Goodman, 
Detroit zone man- 
ager, are designed 
to bring the fac- 
tory sales and 
service staffs in 
this sectiuou to the 
peak of efficiency. 

All of the men concerned have 
been in the Chevrolet organization 
some time. The following ap-| 
pointments, announced by Mr. 
— are effective immediate- 
— 

R. C. Watson, formerly assistant 
zone manager at Fort Wayne, b>?- 
comes Detroit city sales manager. 
Mr. Watson succeeds J. W. Ryder, 
who has taken a Chevrolet dealer- 
ship in Lima, O. 

M. D. Watkins, 


R. C. Watson 


formerly office 


tic 


‘$12 Per Year 


10 Cents. 


BUS REGISTRATION 


BILL TO REACH 
HOUSE THIS WEEK 


Expect Vote by Friday; 
Huddleston Makes 
Vigorous Attack 


By FRANCIS P. DAILY 
W: ASHINGTON, March 4.—The 

Parker bill authorizing Fed- 
eral regulation of interstate traf- 
fic in motor buses was a step near- 
er action on the floor of the House 
with the filing of committee re- 
ports today and the probability 
that the measure will be called ap, 
under a special rule, for a vote 
this week. 
The majority 


members of the 


House Committee on Interstate and 


Foreign Commerce today served no- 
that they will offer amendments 
to the measure as reported out, but 
if such amendments will interfere 
with passage of the bill they will 
not insist on their proposed changes. 

It is proposed that the admin- 
istration of the act should be con- 
ducted to a greater extent than the 
bill now permits, through joint state 
boards, consisting of a representa- 


| tive of the Public Utilities Commis- 


M. D. Watkins 
ofthe Detroit zone, be- 


manager 
comes assistant zone manager. Mr. 
Watkins succeeds V. L. Tripplett, | 


G, E. Holm 


| who goes to Flint as regional used- 


| car 


' 


manager 

G. E. Helm, formerly Chevrolet 
district representative in Toledo, be- 
comes sales promotion manager of 
Detroit zone. 


LONG BEACH, CAL., FORD 
PLANT TO OPEN APRIL 1 
Long Beach, Cal., March 4.—The 
new $5,000,600 assembly and manu- 
facturing plant of the Ford Motor 
Company was officially turned over 
to the company today by the cou 
struction organiza.uion. The iew 
factory is the largest assembly plant 
of its kind on the Pacific Coast. 
Actual assembling of automobiles 
will be begun at the new plant on 
Avril 1, when an average of 275 cars 
will be turred out daily. | 


Car Makers Fi 


country; 


sion, or similar body, from each 


| state in which the motor carrier op- 


ations are to be conducted. 
The original bill introduced in 
| Congress provided that practically 
all matters relating to the operation 
ef motor buses in interstate com- 
mercee should be referred to joint 
boards regardless of the Dumber of 
states through hic which thet, opera’ 
dorsement 4 
the National Eeecistion of Rail- 
road and Utilities Commissioners; 
the railroad brotherhoods; the bus 
division of the American Automobile 
Association; the National Associa- 
tion of Motor Bus Operators; the 
Association of Railway Executives, 
representing the steam lines of the 
the American Electric Rail- 
way Association, representing the 
electric lines of the country. 

“We believe that the joint boards 
should have jurisdiction over motor 
carrier operations in all cases where 
not more than three states are in- 
volved,” the majority report states, 
“and that the Interstate Commerce 
Commission should be given author- 
ity, in its discretion, to refer to the 
joint boards questions relating to 
the motor carrier operations where 
more than three states are involved. 


er 
Ca 


(Continued on Page 11) 


nd Better a 


Feeling Among Dealers 


By FRED KINGSBURY 
| DE STROIT, March 4.—Automobile 
manufacturers of the Detroit 


district say that dealers through- 
out the country have been showing 
a greater spirit of aggressiveness 
during the past week and that 
they have sold more cars as a re- 
sult of this attitude. They freely 
predict greater sales during the 
next two weeks and a still further 
gain toward the end of the month. 
They hold that it is difficult for a} 
retailer to change his frame of mind | 
and become optimistic when busi- | 
ness is rot going well, but there) 


|}seems to have been a turn in the} 


| 


| right direction during the last few) 


days. Used cars seem to be moving | 
more freely and this has been one} 
| of the bright spots in the business, | 


| as far as dealers are concerned. 


While complete figures on produc- | 


tion for February are not available, 
it is believed they will exceed Janu- | 


|company is making 6,000 
| day; 


| all the factories heard from report 
| slight gains. 


It might be remarked that one 
units a 
another 4,000, another 975, and 
another 450, still others 400, 600, 500, 
350, 200, and so on down the line. 
These figures are based on a five- 
day week, and compare very well 
with production last year at this 
time, taking everything into consid- 


| eration. 


However, with a curtailed pro- 
duction, manufacturers foresee an 
increase in overhead cost per car, 
at least for the first six months 
this year. Of course they have 
effected many economies, but 
these will not overcome the in- 
creased overhead, it is reported, 
and, if this goes on, there may be 
further price revisions ahead, al- 
though nothing is being said 
about this at the present time. 

Taking it all in all the general 
view of the entire situation is more 


‘ary, despite the fact that there was | healthy than it was twelve months 


| 


a slight falling off in output during’ 
the third week in February. Nearly 


ago, and a steady rise in the auto- 
mobile industry may be expected. 
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AUTOMOTIVE 
and 
AIRCRAFT PRODUCTS 


THE G & O MANUFACTURING CO., 
New Haven, Connecticut 


TRENTON A. T. A. TO HEAR 
SHOW REPORT MARCH lI1 
Trenton, March 4.—Reports of the 
recent show of the Trenton Auto- 
mobile Trade Association will be 
received at a dinner meeting March 
11 at the Carteret Club. The show 
was very successful, it is claimed. 
Plans for this meeting were made 
at a luncheon gathering of the auto- 
mobile dealers at Hotel Hildebrecht. 
John L. Brock, president, presided. 
Announcement was also made that 
the annual meeting of the organi- 
zation will be held April 8. 


| AUBURN STRENGTHENS ITS. 
|" EXPORT DEALER OUTLETS 
| 


Auburn, Ind., March 4.—Auburn’s 
dealer organization in Europe and 
South America has been consider- 
ably strengthened since January 1, 
|R. S. Wiley, export manager, an- 
nounces. Among distributors added 
in the last month are: Philipsons 
| Automobil A. B., Stockholm, Swe- 
|}den; O. Zuzek, Lyublyana, Jugo- 
| Slavia; Laudeonor Lopes, Rio de Ja- 
|neiro, Brazil; G. A. Bashkiroff & 
| Co., Inc., Harbin, Manchuria, China; 
Auto Import, G. M. B. H., Munich, 
Germany, and T. A. Niklervicz. Ber- 
| lin, Germany. 


| RUSTLESS IRON CORP. 


PLANS EXPANSION | 


Baltimore, March 4—The local 


| plant of the Rustless Iron Corpora- | 


tion of America will be greatly en- 
larged, and when the additions are 
completed capacity will be increased 
from 12,000 tons to approximately 
100,000 tons annually, it was an- 
nounced. The cost of the additions 
now planned is approximately $1,- 
500,000. but it is understood that 
eventually a much larger sum will 
be expended. 


ANSONIA, CONN., GROUP 
HOLDS POST-SHOW DINNER 
Ansonia, Conn., March 4.—About 
fifty members of the Ansonia, 
Derby, Shelton and Seymour Auto- 
mobile Dealers’ Association, includ- 
ing accessory dealers, attended the 
post-show meeting and dinner of 
the association, held at the Race 
Brook Country Club. Harold A. 
Thompson, president, presided as 
toastmaster. The 1930 show, held 
February 13, 14 and 15, was de- 
clared the most successful in his- 
tory. 


| FORGING AND TOOL PLANTS 

| INCREASE WORKING HOURS 
Southington, Conn., March 4.— 

Atwater Manufacturing Company, 

Plantsville, has added a night shift, 


company officials reporting a pro-| 


nounced upturn in business. Drop 


| 
| SPARKS from DETROIT 





forged parts for automobiles form | 


the principal product of the con- 
cern. Peck, Stow & Wilcox Com- 
pany, maker of tools and general 
hardware, reports 


several lines. The concern’s prod- 


uct is known under the trade name) 


Pexto. 


CENSUS WILL COVER 
DEALER OPERATIONS 


(Continued from Page 1) 


to other dealers of various com- 
modities ranging from passenger 
cars to tires and tubes are covered 
under another classification. 

A section of the questionnaire, in- 
dicating the latest sales trend in 
retail automobile firms, inquires for 


| data as to radios and radio equip- 


ment, parts and accessories. 
Passenger cars and other motor 
vehicles sold on installments must 
be answered under another head- 
ing, while the extent of the repair 
and service operations of an es- 
tablishment also must be given. 
Assurance is given by the Census 
Bureau that no information con- 
tained in the filled-in questionnaire 
will be divulged and that the re- 
port will be examined only by 
sworn employees of the bureau. 
The three pages of the question- 
naire are reproduced on Pages 2, 3 
and 8 of this issue of Automotive 
Daily News. 


Page 1, 1930 Census Questionnaire 





["Yorm 23 


Diernin onion 
hat 


AUTOMOBILE 
BUSINESS 


A separate report should be 
ownership, can mot be accepted. 
calendar year. 


reports 


Under the law, no one not a sworn em: 
wil be given out bre 


mately any of the Bgures in your report. 


CONFIDENTIAL GOVERNMENT REPORT 


— 


DEPARTMENT OF COMMERCE 


BUREAU OF THE CENSUS 
WASHINGTON 


CENSUS OF DISTRIBUTION, 1929 
Required by Act of Congress approved June 18, 1929 


for every establishnient. 
should relate to 


Reports should, if possible, cover the full year's operatian ezen If ownership has changed.. 


employee of the Bureau of the Census will be permitted to examine y: report, 
he Bureau of the Coneus, either to other Government bureaus or to any individual, which. would disclose 


Combined reports for two or more establishments, even though under the same 
the calendar year 1929, of to the business 





Namber of Report 











year most nearly conforming to the 


and no information can - 
exactly or 





Also to be used for the f 
sortes, automobile service and repair 


To be used to canvass retail and wholesale distribators of new and used automobiles. 


dietrih 





estabiiakments: Gasesline filing retail of tires and tubes, baitert 
and chege utieh cugulr antebebite apa baton Coceaiea nen an 
Not te be used for storage garages which have no sales and which do not conduct s service or repsir business. 











b 


| 
| 


. Location of establishment: 
. Post-office address of general o 


. Character of organization 


j- 
k, 


In this county? (Yes or No) -......-.....----- 


1. DESCRIPTION OF ESTABLISHMENT: 


oa. Name of establienment._..........__. 


on  . SEERCL Te re ea ee ne eee. eee 


ON CON TR sans cciiidiinc odin ceccbcncinncascascasonson 
Street and number ............... . 


Is establishment located within corporate limits of city, village, or incorporated place? (Yes or No) 


fice 


Does this organization own or operate other establishments in this same line of business in this city? (Yes or No) 


. Number of establishments owned by this organization in the United States _.._.. 
(State whetber operated by an ‘individual, partnership, incorporated cx 
}. Is this business owned or operated by Negroes? (Yes or No) - 

Give approximate date of original establishment of this business 


Give approximate date when this business came under present ownership 


In the United States? (Yes or No) 


7, or 





'? Y 








2. CLASS OF BUSINESS: 


Automobile Retailer 


Automobile Top Shop, Sales and 


Automobile Wholesaler or Distributor 
Automobile Service or Repair Shop 


(indicate by checking the principal function or functions performed) 
Tire Shop, Sales and Service ......-.... RT eee ae a] 
Battery Shop, Sales end Service...,....,:h 0-2-0000: scene 
Other Automobile Accéssory Shop, Sales and Service . 

General Automobile Accessory Shop, Sales and Seiad... 


Service 





1. Total number - 


b. Proprietors and firm members 


1. Total number 





-o 
0 





3. - PROPRIETORS AND FIRM MEMBERS (Noi applicable to incorporated companies): 


a. Proprietors and firm members who do not receive a stated salary or commigsion— 


Males 


receiving’a stated salary or commission— 


2. Total salaries and commissions received during the year._.......... 


(1) 


Females . 
~ (Report only | those dev oting all or practically al) of their time ‘to the business) 


v 








(See Story, Page 1) 


lengthening of | 
working hours to meet demand in! 


Willys as Diplomat 
* * * 


Support From Factories 
* *¢ * 


Keeping Up Advertising 


Fred Kingsbury—Detroit Editor 


ORD has reached this city that President Herbert 

Hoover has selected John N. Willys, former president 
of Willys-Overland, Inc., as representative of the United 
States in Poland. It has been known for some time that 
Mr. Willys would likely be selected for some diplomatic post 
and there have been many rumors connected with his name 
and diplomatic posts since he resigned the presidency of 
the large motor car company which bears his name. 

For many years Mr. Willys has been making one or 
two trips a year to Europe in connection with his automo- 
bile business and he is very familiar with conditions in most 
foreign countries. He has been a deep student of export 
business for about twenty years and was never satisfied 
unless he could get first-hand reports on business conditions 
at all times. 


7 We predict for Mr. Willys a very brilliant diplomatic 


| career. 


* ® * 


EVER before in the history of the motor car business 
have dealers been getting such splendid support from 
manufacturers. The makers of motor cars are doing every- 
thing possible to assist the retailers, and this work already 
is beginning to have a great effect. 

In many cities of the country campaigns are under way 
to move used automobiles, and in this the factories are giving 
their whole-hearted support and aiding the dealers to put 
their shoulders to the wheel and dispose of these units just 
'as quickly as possible. 


HAPPENED to meet the president of one of the large 

automobile manufacturing concerns on the street the 
| other day and, strange to say, he asked me what I thought 
|about the motor car business this year. After telling him 
| 'frankly that business was not all it should be and some other 
| things I would rather not write about, I criticized him for 
| cutting his advertising schedules to a low point. 

He readily admitted that a mistake had been made 
in this respect and that the schedule would be raised be- 
cause it was the time to advertise when conditions were 
not at their best, if producers wanted to move their 
products. 

We would like to tell you this man’s name, but he 
urgently requested that we refrain from doing so, thus we 
are respecting his confidence, but could not help writing 
his opinion on the advertising question. 

In this respect it might be mentioned that one of the 
large manufacturers is this week starting a heavy cam- 
paign to bring its products to the attention of users at 
several strategic points throughout the United States. The 
president of this organization has great confidence in his 
product and is going ahead in a large way to put his sales 


message over. 


* 2 * 


The old saying that they all come to the United 
States to see how automobiles are made evidently holds 
true, because it is reported a delegation of French engi- 
neers will arrive in this country about the middle of May 
to visit several of the large automobile manufacturing 


plants. 


a = + 


Lawrence M. Goodman, president of the Federal Motor 
Club of Michigan, has been elected to membership on the 
executive committee of the American Motorists’ Association, 
at a recent annual meeting of the organization. Mr. Good- 
/man is now on a trip to the Pacific Coast for about a month 
before returning to his headquarters in Detroit. 

* 


* of 


A DE ROY, Hudson-Essex distributor in Michigan, 
does not believe in sitting down to wait for business to 
'come in his front doors. He has inaugurated a Challenger 
| Week throughout the state and is offering prizes for the 
| greatest aggressiveness shown among his dealers during 
| this campaign. 

He said the other day that he believes the prosperity 
which Michigan has enjoyed was brought about by aggres- 
sive advertising and aggressive merchandising and expects 
to make this the greatest drive he has ever attempted. 
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New Madison, Wis., Group First Moon-Ruxton Model Delivered 
Includes Entire Industry | aN 











ADISON, WIS., March 4.—The 
Madison Automotive Associa- 
tion has been formed here, to suc- 
ceed the Madison Automotive 
Dealers’ Assocition, for the pur- 
pose of promoting greater public 
service and more effective co- 
operation among the various auto- 
mobile trades. Officers of the 
organization are as follows: 


Oscar A. Kampen, Blackhawk Mo- 
tor Company, president; Joseph A. | 


Brady, Brady Garage, vice-president, 
representing the independent garage 
men; Joseph H. Berg, Monona Mo- 
tor Sales Company, vice-president, 
representing the automobile deal- 
ers; Ray E. Andrew, Pennsylvania 
Oil Company, vice-president, repre- 
Senting the oil and gasoline deal- 
ers; Eugene A. Schlegel, Wisconsin 





tion was completed February 25 and 
the first board of directors’ meet- 
ing, at which time plans were dis- 
cussed for the first quarterly meet- 
ing, was held February 27. At pres- 
ent the organization has a mem- 
bership of fifty, but it is expected 
to reach more than 100 within the 
next few weeks. 


GALESBURG COUNTER-DISC 
VOTES CHANGE OF NAME | 
Chicago, March 4.— Stockholders | 
of Galesburg Coulter-Disc Company, | 
subsidiary of Borg-Warner Corpora- | 
tion, voted today to change the| 
name of the company to Ingersoll 
Steel and Disc Company. The com- 
pany manufactures coulter and/| 
clutch discs, steel forgings and| 
stampings, and special steel for the | 





Battery pen, vice-president, | agricultural, tractor and automotive | . 

representing the battery, tire and|industries as well as special steels 

radiator dealers, and Edward F. j}and fabricated parts for other pur- | 

Jungmann, president of the Jung- | poses. 

mann Company, vice-president, rep- : — 

resenting the accessory dealers. | NEW AUTOMOBILE INSURANCE | .——— 
Joseph B. Hermsen, secretary of | CORPORATION FOR INDIANA { j 

the Thomas C. Olson Company, was} Indianapolis, Ind., March 4.—For-| TOLEDO EMPLOYMENT 11, 1929, of 231.36 miles an hour, ts | erts; Louis Coatalen, chief engineer 

named treasurer of the new asso-| mation oF the Old Underwriters, SHOWS SLIGHT DECLINE} due here tomorrow afternoon on of the Sunbeam Motor Car Manu 

ciation and A. L. Hirst secretary.|Inc., an automobile insurance, was| Toledo, O., March 4.—Employ-| the Cunarder Berengaria. He is ac- | facturing Company; Dr. Eckenstein, 

The president, vice-presidents, sec- | announced here yesterday following|ment in 51 major plants, mainly |COMpanied by his sister, Mrs. Rob- | a friend, and eight mechanics. 

retary and treasurer compose the) the filing of articles of incorpora- | automotive, was 25,638 in the week} ‘ ae es ea 

board of directors. tion with the secretary of state. The| ended March 1, a decrease of 276 


Under the by-laws of the new!company will issue 10,000 shares|from the preceding week, and com- 
association, four meetings will be| having no par value. The home of-/| paring with 49,178 a year ago. 
held each year. on the third Tues-| fice will be in the Merchants Bank | —- 
day in January, April, July and Oc-| building here. Dwight S. Ritter, one ENGLISH RACER DUE 
tober. Monthly or more frequent} of the incorporators, said details of New York, March 4—Kaye Don- 
meetings, however, will be held by|the organization could not be an-| the English racing automobile driv- 
the various dependent groups of the; nounced until some local men, now|er who is going to attempt to beat 


association |in Florida, could return to complete| the record made by Major H. O. D. 


_ Organization of the new associa-| arrangements. Segrave at Daytona, Fia., on March | 
Page 2, 1930 Census Questionnaire | A R R @ V V 


4. NUMBER OF PAID EMPLOYEES FOR SPECIFIED MONTHS, AND TOTAL SALARIES AND WAGES PAID: 


(Report number of paid employees as of the fifteenth day, or nearest pay-roll date, for each month Do aot include proprietors and firm 
members or their salaries) 


THE FIRST OF THE NEW Ruxton front wheel drive cars delivered by the Moon-Ruxton Company, St. 
Louis, Mo., was that shown above, which was delivered to Claire Windsor, motion picture star. Miss 
Witdsor is shown beside her car at the New York Casino, in Central Park, New York city 





——— 











Jour Octosea Decrmsce 


a Total oumber of employees .... 


HE THREE NEW 
GROUPS which . comprise present 
Pierce-Arrow production easily meet 
every demand of the fine car field. The 
lowered base price of $2695 at Buffalo 
has greatly expanded the Pierce-Arrow 
market. 





6 Total salaries and wages paid to all employees for the year -......-.... J“ 


APRIL Jur Octossa Decemsee 
Number of part-time employees 


(iucluded above) —.—......... ‘ 


d Salaries and wages paid (included above) to part-time employees for the year ® 


*Note.—Employees who work only part of the normal working day, and those who work only part of the nermal working week, should be considered 
part-time employees. 








5. RENT, if any, paid for premises during the year ............----------- 





With this expansion, there comes in- 
creased opportunity for Pierce-Arrow 
dealers ...and added potentials in 
those territories where Pierce-Arrow 
representation is yet to be established. 


6. INTEREST, if any, paid during the year for money borrowed for thie Business 


7. ALL OTHER EXPENSES. paid during the year, not including w salaries, commissions, rent, 
and intefest. (Do not include cost of goods purchased for 








8 STOCKS ON HAND FOR SALE: 
Value of merchandise at cost or replacement value on hand December 31, 1929, or nearest 
inventory date .-......--.-.----...-2.2.----2n0------- areca reeneocenenenenennseecncne= seh isaac oa 





The Pierce-Arrow dealer organiza- 
tion enjoyed excellent profits last year 
—when many others were not so for- 
tunate. In 1930, it is fairly certain that 
these profits will be materially in- 
creased. 


9. RECEIPTS FROM SALES AND SERVICE (Receipts from repair and service operations should be reported under No 12, 
and should also be included in this inquiry )- 


a Gross receipts (include receipts from storage) 





b Returns, repossessions and allowances ---..----.-------------------2-------+  s----e-+ eee enn nace nnn eeenee 


Total net receipts (difference between a and 6) -. 





10. SALES (NET) BY COMMODITIES: 











| SALES TO OTHER The Pierce-Arrow franchise has 
| __—‘DEALERS never before had so many attractions— 
| Newoes a never such great assurances of imme- 
diate success and future solid develop- 
ment. 


SALES TO ULTIMATE 
CONSUMERS 
COMMODITIES |- acme —_ 








1. AuromosBiLes, Trucks, Buses, TRACTORS, AND ACCESSORIES: 
ge. Palsenter Shen O8 ROW ainsi snes ns cs cnsiwceosten es 
There are available some desirable 
territories where Pierce-Arrow pro- 
vides an ideal dual line. For particulars 


b. Passenger automobiles, used.........------------------------------2--0+-+--+-- 


sa on sna nell eal canna Bnet neneitins 


d. Commercial cars and trucks, new 
e. Commercial cars and trucks, used ..............-.......-------------22---0--28- 


f. Tractors, farm and other 


address Geo. E. Willis, Vice-President 
in Charge of Sales, The Pierce-Arrow 
Motor Car Company, Buffalo, N. Y. 


g. Special-purpose vehicles: ; 
(Fire apparatus, ambulances, taxicabs, etc.) 


THREE NEW GROUPS OF 
STRAIGHT EIGHTS 


h. Automotive parts and accessories (except tires, tubes, and storage 
batteries) = i Se eee te 


| XZxXX 














i. Tires and tubes 








|Group A: 132 Horsepower - - 144-inch Wheelbasa 
| $3975 to $6250 








4. Rapros AND Rapio EquipMEnrt, 
j Tota (Sum of a and b) 


<= Group B: 125 Horsepower - - 134 and 139-inch 
Wheelbase 
b. Radio parts, accessories, 


| and equipment $3125 to $3825 { 
. eS ee | Group C: 115 Horsepower - - 132-inch Wheelbasq 


soft drinks, cigars, etc.) .......... $2695 to $2875 


All Prices f. o. b. Buffalo 
ee eee 


2. Batreairs, STORAGE 


3. Gasouine, LosBaicatina OILS, | 
ano Greases, Tora. (Sum of 
Baie B)....cccccnnencocncecksonneuesonesa 





6. Tora Sates, Att CommopiTiE£8.. 














b. Lubricating oils and greasés 











(2) 
(See Story, Page 1) 











——— 
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Ask Us To Tell You— 


| presenting this service department, The Automotive Daily News is 

actuated by the desire to help its readers solve their problems, whether 
these are merchandising, technical or in the field of general automotive 
information. We shall be glad to have our readers ask us any questions 
pertaining to the automotive field. 

In some instances readers may desire information which will require 
an expenditure of money to secure, and in such cases we shall be glad to 
get the desired data at the least possible cost, or we shall inform our 
readers where they may obtain it most economically and expeditiously. 

In cases where the reader desires an immediate reply, we would sug- 
gest that he inclose a self-addressed and stamped envelope. Other in- 





quiries will be printed in the paper from day to day in the order in which 
they are received. 








COMING EVENTS 
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Watch the Engineers Gardner front-wheel-drive- manu- 


HOMAS A. EDISON recently celebrated his eighty-third|factured by the Gardner Motor 





FRONT-DRIVE CARS 

QUESTION: Can you tell me the 
|}number of front-wheel-drive cars 
| that are now on the market? _ 

M. K. R., Detroit. 

ANSWER: Your question is rather 
ambiguous. We assume, 
that you mean the number of makes 
| of front-wheel-drive passenger cars 


| three. These cars are the Cord, an 
| eight-cylinder line manufactured by 


Auburn, Ind.; the Ruxton, which, 
|we understand, will be available 
| both as eight and as a six, which is 
|; manufactured by the Moon-Ruxton 








ever, | 
nowev |6 per cent. 
| 


, that are now on the market. If our | 
assumption is correct, the answer is | 


|the Auburn Automobile Company, | 


| of Studebaker for two and one-half | 
shares of Pierce. Studebaker re- | 
| ceived 25,314 shares by such ex- 
change. These holdings give Stude- 
| baker an interest of 89.6 per cent. 
in the Pierce-Arrow net profits, | 
| after providing for dividends on the | 
preferred stock, and} 
therefore Pierce-Arrow is considered 
| @ subsidiary company. 


KNOXVILLE, TENN., DEALER 
SHOW GETS UNDER WAY 
Knoxville, Tenn., March 4.—The | 
|second annual dealer automobile | 
|show of this city opened today. | 


| Thousands of people from Knox- 
| ville and East Tennessee towns are 
expected to attend during the week. 
|J. P. McHale of the McHale Pro- | 


| 19-22—Rockford, Hl. 


MARCH 
8- 7—Boston, Mass. Automobile Salon of 
fine cars. 
3- 8—Enid, Okla. Automobile Show, 
5- 8—Sioux City. Ia. Automobile Show. 
8-16—Spokane, Wash. Dealers’ Progres- 
sive Automobile Show. 
11-15—Houston, Tex. South Texas Auto- 
mobile Show. 
11-15—Salisbury, Md. Automobile Show. 
12-14—Enid, Okla. Farm Machinery and 
Tractor Show. 
12-15—Jacksonville, Ill.’ Automobile Show. 
13-15—Moline, Ill. Automobile Show. 


15-20—New Orleans, La. Automobile Show. 

16-30—Nice, France. Automobile exhibi- 
tion 

17-22—Wilson, N. C. Automobile Show. 

Automobile Show, 
20-22—Muncie, Ind. Automobile Show. 
24-29—Lincoln Neb. Automobile Show 
27-29—Elkins, W. Va. Automobile Show. 

APRIL 
5—New York-American Society of Me- 
chanical Engineers. Fiftieth anni- 
versary celebration 
7-12—Asbury Park, N. J.—Automobile 
Show. 

8- 9—Detreit, Mich.—Society of Automo- 
tive Engineers. Aeronautic meeting 
at Book-Cadillac Hotel. 

12-27—Milan, Italy. Italian International 
Automobile Show. 

24-25—Cleveland, O. Nationa! 
Association meeting 

28-May 3—Henderson, N. 

Show. 


MAY 
25-29—French Lick Springs, Ind. 
of Automotive Engineers’ 
meeting. 


Petroleum 
Automobile 


Society 
summer 





birthday and the most thought-provoking pronounce-| 
ment that he made was a suggestion to the American people | 
that during the coming year they “pay more attention to! 
engineers than to politicians.” In general most of us will 
agree with Mr. Edison, although any people that would de-| 
vote a year’s thought to methods whereby they might perma- 
nently get rid of all politicians certainly would not have} 
wasted twelve months. 

However, while that happy consummation is scarcely ' 
to be hoped for in the present stage of human under-develop- | 
ment, we doubt that many people pay much attention to the | 
vaporings of politicians. Nevertheless, the balance of Mr. | 
Edison’s advice is excellent. | 

Modern life, living conditions as we have come to take| 
them for granted, is based largely on the work accomplished 
by the engineers. Just figure it out. Transportation, which | 
comprises the greatest differences that we know between the| 
life of the nineteenth century and that of today, is based 
entirely on the accomplishment of the engineers. Railways, 
water transport and all types of motor transportation have 
been given us by the engineers. 

After the engineering problems are solved the sales 
department must make the improvement, whatever it may 
be, available to the general public. Next comes the service 
department, which must keep our transport systems operat- 
ing without failure. And of course we must not leave out 
the financiers who furnish the money in the first place to 
make the engineer’s idea a concrete reality. 

Great as has been the engineer’s contribution to the 
progress of the past few decades, which in many fields 
registered greater advances than all the centuries .that 
went before, let no ambitious youngster think that the 
engineer’s task is all completed. Aviation offers a field 
almost untouched. Development of new metal alloys with 
qualities needed for definite developments in industry 
holds out the lure of fame and fortune to the budding en- 
gineering genius. In our own field, more particularly, the 
engineer who can give us a gearset simpler and yet more 
eflicient than our present types will find a welcome for 
his ideas. 

Free Service 

NCE upon a time the idea of ‘free service” gained aj 

considerable foothold in the automotive industry. 
Dealers felt that by offering free service they were making 
friends of their customers and were offering something that 
would be a powerful lever in closing the original sale. 

As a matter of fact there is no such thing as free serv- 
ice. Service of any kind has got to be paid for by some one, 
either the dealer or his customer. When a dealer gives free 
service he must pay for the time used in rendering it and 
in ninety-nine cases out of a hundred the customer eventual- 
ly pays for it in some way which does not appear on the 
actual cost sheet covering the transaction. 

Of course, the wise dealer makes whatever adjustments 
and changes may be needed to keep the new car operating 
satisfactorily during its period of running-in. But even 
here some one pays for the “free” adjustment or other serv- 
ice. When department stores advertise a sale of some par- 
ticular article at a price below the usual level or actually at 
cost, the idea behind the bargain offer is to get people into 
the store for that particular item in the hope that they will 
buy something else. Usually they do. The outlay needed 
to sell the bargain at cost might well be charged off to: ad- 
vertising. 

The point we want to make is that no service can be 
FREE. Some one has got to pay for it. The dealer must 
determine accurately and carefully just how much service 
he himself can pay for as being a sound business invest- 


Company, Inc., St. Louis, Mo. 
THE FIRST LA SALLE 


QUESTION: A friend insists that 
the first La Salle models built by 
the Cadillac Motor Car Company 
were six-cylinder jobs. As I re- 
member it, they have always been 
eights. Who is right? 

D. C., Milwaukee, Wis. 

ANSWER: You are right. The 
first La Salle model was powered by 
an eight-cylinder, V-type engine 
and was announced in Automotive 
Daily News March 3, 1927. 

USED CAR SALES MANUAL 

QUESTION: We are interested in 
finding a reliable book covering 
questions in used car merchandising. 
Can you suggest a book of this na- 
ture that you think may help us? 

S. L., Denver, Col. 

ANSWER: This topic is ably dis- 
cussed in a recent book written by 
Paul G. Hoffman, vice-president in 
charge of sales of the Studebaker 
Cerporation of America, in collabo- 
ration with James G. Greene of the 
Studebaker co-operative depart- 
ment. The book was published by 
Harper & Brothers, New York city, 
and may be obtained through them. 


KING BOLT REAMER 


QUESTION: I want to get a sim- 
ple type of king bolt reamer that 
will keep its cutting edge for a rea- 


sonable length of time. Can you 
suggest a company that makes 
same? 


F. L. F., Schenectady, N. Y. 
ANSWER: The Watervliet Tool 
Company of Albany, N. Y., makes 
a tool of this kind. Ask your iobber. 
TRUCK REGISTRATIONS 


QUESTION: Please tell me the 


‘ total number of Ford and Chevrolet 


motor trucks sold in 1929. Also, can 
I get a list.of all the light trucks 
sold in 1929 by makes? 
R. K. D., Morristown, N. J. 

ANSWER: Chevrolet commercial 
jobs sold in 1929 were 160,771 and 
Fords 223,353. A complete compila- 
tion of registration by makes of the 
principal moter trucks was _ pub- 
lished in Automotive Daily News on 
Wednesday, February 26, 1930. 


AUSTIN FACTORY 
QUESTION: Will you be good 
enough to tell me through the “Ask 
Us to Tell You” department of your 
valued néwspaper where the Austin 
car is being built in this country? 
H. D. L., Altoona, Pa. 
ANSWER: The Austin plant is at 
Butler, Pa., but the executive offices 
are located in Detroit. The presi- 
dent and the sales manager, C. M. 
Best, make their headquarters in 
Detroit. 
STUDEBAKER STOCK 
QUESTION: Although the in- 
formation I am seeking may not 
be public property, I am taking a 
chance that. if available, you can 
give it to me. Is Pierce-Arrow now 
operating as+a_ subsidiary, strictly 
speaking, of the Studebaker Corpo- 
ration? I know that Studebaker 
holds the full control of the voting 
stock, but I would like to know the 
full extent of Studebaker’s stock 
holding in  Pierce-Arrow. Don’t 
hesitate to tell me if I am asking 
for private information. 
A. J. C., Newark. 
ANSWER: Yes, Pierce-Arrow is 
now strictly a subsidiary of Stude- 
baker. Studebaker, in 1928, bought 
all of the Class B, or voting stock, 
for $2,000,000, and during 1929 
acquired 103,700 shares of Class A 
stock at a cost of $3,335,575. Stude- 
baker also offered to exchange its 





ment and for the rest he must get a reasonable return 
from his customer. 


common stock for Pierce-Arrow 
Class A on the basis of one share 


| ductions is in charge of the displays. | 


30—Indian«polis, Ind. Automobile Race. 








America’s 
Friendliest 
Factory 


offers you 


... not only a fair fran- 
chise, but also a line of 54 
champion cars which 
embody 


<4 
Engineering Genius—attested by the 
greatest record in the history of 
transportation. 
“= s 
Traditional Quality—standards 
established during 78 years of 
leadership. 
'—“¢ 
One-Profit Prices—ranging from 


$895 to $2595. 


Write and get the facts 


THE STUDEBAKER CORPORATION 
OF AMERICA 


Dept. 88, South Bend, Ind. 


THE STUDEBAKER CORPORATION 
OF CANADA, Limited 


Walkerville, Ont. 


STUDEBAKER 


| Builder of Champions 





| 
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Pennsylvania, Indi ana Janua 
CHEVROLET GAINS 


IN BOTH STATES 


Several Other Makes Set 
Up Increases Over 


1929 


TEW YORK, March 4.—Regis- 
trations of new passenger 
cars in Pennsylvania in January, 
1930, amounted to 9,447,:as com- 
pared with 11,639 in December, 
1929, and 12,184 in January, 1929, 
a decline of 2,737 units, or 22.5 
per cent. from a year ago, accord- 
ing to complete returns from the 
state, received today. 

Complete returns from Indiana 
for January were also received yes- 
terday, showing new car registra- 
tions of 5,482, an increase of 795 over | 
the final month of 1929, and com- | 
paring with 6.210 in January, 1929, 
a decline of 728, or 11.7 per cent. 
from a year ago. 

The report from Indiana, show- 
ing a gain over December and a 11.7 
per cent. decline from the corre- 
sponding month of last year, is more 
in line with the returns from the 
other states thus far received. The 
Pennsylvania decline from the level 
of a year ago was considerably above 
the average, and its failure to equal 
the registrations of the final month 
of last year was also unusual. 

Pennsylvania registrations are 
reported to have shown a decided 

pick-up in February, and it is ex- 
pected that some of the ground 
lost in January will be made up 
when the report for last month is 
in. Indiana aJso reports a good 
February business. 

Despite the severe decline in reg- 
istrations in Pennsylvania in the 
first month of 1930, six makes of 
cars were able to set up increases in 
sales over the corresponding period 
of 1929. The most notable increase 
was achieved by Chevrolet, sales of 
which amounted to 1.753, as against 
1,569 in January, 1929, an increase | 
of 184. | 

Chevrolet has been making con- 
sistent gains in almost all states. 
Ford sales in Pennsylvania in Janu- 
ary were 3,487, as against 4,057 a 
year ago. | 

Another car that has been show- 
ing increased sales in nearly all re- 
porting states is Hupmobile, the | 
January sales of which, in Penn- | 
Sylvania, were 185, as against 178 | 
a@ year ago, a gain of seven. | 

Marmon, also with gains in most | 
states to its credit, picked up in 
that state with 71 registrations, as 
against 37 a year ago, an increase 
of 34, or nearly 100 per cent. 

Erskine. the Studebaker product 
that has benefited by the new and 
improved models recently intro- 
duced, was more heavily registered 
than a vear ago. the sales amount- 
ing to 47, up seven 

Pierce-Arrow showed an excellent 
gain, with 30 registrations. as 
against 17 a year ago. a gain of 13. | 
The other January 2ain in Pennsyl- 
vania was made by Lincoln, with 
24, as against 23. 

As in the case of Pennsylvania, 
Chevrolet also accounted for the 

largest gain in January sales in 
‘Indiana in January over a year 
ago. The registrations of this unit 
were 1,330, as against 939 a year 
ago, a gain of 391. Ford’s sales 
were up 5, from 2.141 to 2,146. 
Seven other makes set up in- 
creases over January, 1929. They | 
were De Soto, 15; Plymouth, 1; Mar- | 
mon, 27; Peerless, 3; Franklin, 5; 
Jordan, 3. 
Following are the new passenger 
car registrations in Pennsylvania 
for January, as compared with the 
corresponding month of 1929, with 
the ga’ns indicated: 
1930 
3,487 
1,753 
456 
337 
280 
263 
261 


1929 Gains 
4.057 
1,569 
919 
498 
284 


Ford 
Chevrolet 
Essex 

Buick 
Pontiac 
Chrysler : 
Oldsmobile .. 


184 


were 219 
Plymouth ... 
Hupmobile .. 


De Soto .... 

Studebaker .. 

Graham 

Whippet 

Oakland .... sa," 

Willys oo | 

W.-Knight .. bap 

Marmon .... 

Franklin .... a | 
{ 


| Taylor; 


| Seay, Commache; 


ry New Ca 





r Sales Off 





TEXAS GRANTS CLASS A 
TRUCK LINE PERMITS 


USTIN, Tex., March 4.—At the 
last sitting of the Texas Rail- 
road Commission, temporary cer- 


tificates granted to the following to|the dealership for the Travel Air| opened an auto repair shop in the 
operate Class A motor freight trucks | cabin monoplane in association with | building with the Hill Transporta- 


were made permanent: 

A. S. Harkins, from Austin to 
Netzer Truck Line, from 
Laredo to San Antonio; Universal 
Transportation Company, from Dal- 


| las to San Antonio; Capitol Motor 


Freight Lines, from Austin to San 
Antonio; C. B. Borger, from Granger 
to Taylor; Pete DeShong, from 


| Amarillo to Dallas; G. & H. Motor 


Freight Lines, from Dallas to San 
Antonio; 
Company from Waco to Temple. 


Permits to operate Class B treight | 


lines were granted to the following: 

M. L. Henry, San Angelo; D. C. 
Berry, Saint Jo; Allen McGrady, 
Saint Jo; Earl Thomas, Cleburne; 
E. F. Anderson, Petersburg; G. 
Baker, Abilene; J. E. Derrick, Des- 
demona; W. E. Turner, Pecos; R. E. 
J. S. Driggers, 
Tyler; R. L. Davis, Winona; A. H. 
Page, Carthage; M.A. R. Tate, Knox 
City; W. O. Bryan, Iredell; H. L. 
Dotson, Leonard; T. J. Reasoner, 
Santo. | 

The Southwestern Transportation 
Company was granted a permit to 
operate an interstate line from Dal- 
las to the Texas-Arkansas state line | 
on a route from Dallas to Cam- 
den, Ark. 

The commission approved the fol- | 
lowing sales and transfers for the 
operation of bus lines: | 

John T. Smith to R. L. Richard- 
son, Colorado to Snyder; /Sunset | 
Coaches to Pioneer Motor Bus Lines, 
Lubbock to Clovis, N. M.; Robert- 
son Bus Lines to B. U. Ross, Brown- 
wood to Waco. | 

Approval was given the applica- 
tion of R. J. Gillespie for sale to 
H. L. Ligon of certificate for opera- 


tion of Class A motor truck freight 


line from Amarillo to Pampa. 





Peerless ..... 
Cadillac 


Stutz 
Blackhawk .. 
Viking 
Miscel'eous .. 


Totals . 9447 12,184 12,737 | 
*Then the Whippet Six. 
production. jNet loss. | 
Following are the January, 1930, | 
new car registrations in Indiana, as | 
compared with January, 1929, with | 
the individual gains indicated: 
1930 1929 Gains | 

2.146 2,141 5 
- 1330 939 
216 449 
205 278 
189 219 
5 191 


| 
*Not in 


Ford 
Chevrolet 
Essex .. 
Pontiac 
Dodge eons 
Oldsmobile .... 
Buick : 

De Soto 
Plymouth 
Nash .. 
Hudson .. 
Marmon ...... 
Studebaker ... 
Whippet 
Willys 

So 9.) 
Hupmobile .... 
Durant 
Graham 
Erskine ....... 
Oakland ... 
Packard 
ps eee 
Willys-Knight. 
Marquette .... 
Reo 

Cadillac 
Peerless ....... 
Pierce-Arrow 
Franklin ...... 


391 


Cr NWOIOTITIAA-10 


Miscellaneous. . 


Totals........ 5,482 


*Then the Whippet 
production. {Net loss. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


Universal Transportation | 


Gardner aka | 
| 


————= 


of floor space on three floors. The 





| 
| 


Dealer Activities 


salesroom will be 125 feet deep. 
There will be a separate salesroom 
for the wholesale division anda 

car salesroom on the second floor. 





| Pittsburgh, Pa., March 4— The | 
|Samson Motor Car Company, dis- | 


|tributor for Chrysler, has accepted | 


the Pittsburgh Airplane Sales Cor- |! 
| poration. | 
| -_——~ - j 
| Live Oak, Fla., March 4.—L. J.| 
| Day and B. W. Helvenson, Jr., have 
|completed the remodeling of their | 
| brick structure at the corner of 
| Ohio Avenue :and Conner Street, the 
large storerooms being made ready | 
for the immediate occupancy of the 
Grantham Cnevrolet Company. 


Bloomfield, Ia., March 4.—Myron 
and William Linkey, who have been 
connected with the Bloomfield Mo- 


| specialize in Chevrolet repair work. | 


| Company, on Commonwealth 


Toledo, O., March 4.—The Reo 
tor Company, local Chevrolet deal-| Phelps Company has been granted a 
er, for the past seven years in the/| charter by the state of Ohio. Incor- 
mechanical department, have) porators are W. H. Phelps, W. P. 
| Dillon and C. C. Balska. The com- 


pany is authorized to deal in motor 
vehicles and will handle the sales 





tion Company east of the Masonic | 


‘ ; ; , 
— a | So. pe map ag and distribution of Reo automobiles 
ters, includes a number of modern| i" Toledo and northwestern Ohio. 
shop devices. The firm will be| 1®e company is capitalized at $7,500, 
known as Linkey Brothers and will 
Ria: ged. Salt Lake City, Utah, March 4.—A 

|new home for the Packard Motor 
Boston, Mass., March 4.—The new | Company in this city, to cost $125,- 
building for the Boston Hupmobile | 000, will be constructed at 2d East 
Ave-|and South Temple Streets. The 
nue, will be ready for occupancy by | structure will have two stories. The 
July. It will have seventy feet| building is being constructed so as 
frontage and will be 300 feet deep,| to provide space for a used car 
giving a total of 63,000 square feet | showroom, 





Are YO U 


GOING 


TO TRADE WILD 


IN 1930? 


‘The Gardner Front Wheel Drive offers 
you the best possible solution to the 


trade-in problem. In appearance, price, 





W. have a 


real money-mak- 
ing proposition 
NOW on present 
1930 Gardner 
Straight Eights. 
Wire for details. 





mechanical design, it is unlike any 
other car in America. Thousands of 
people who will be impressed with it 
will have nothing else. You won’t have 


to trade wild to get their business. 


THE GARDNER MOTOR COMPANY, INc, 
ST. LOUIS, U. S. A. 
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SEE OUR NEXT MESSAGE 





THE ONLY FRONT WHEEL 
DRIVE IN THE $2,000 FIELD 








O N-T EL DRIVE 


ON WEDNESDAY, MARCH 12TH, THIS PUBLICATION 
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BETTER FACTORY-DEALER 
RELATIONSHIP STRESSED 
AT NO. CAROLINA MEETING 


Charlotte, N. C., March 4.—Grow- 
ing improvement in the relation- 
ship between automobile manufac- 
turers and dealers was stressed by 
J. B. Dorris, first vice-president of 
the North Carolina Dealers’ Asso- 
ciation at a luncheon meeting ar- 
ranged here by the Marmon Motor 
Car Company, which is playing a 
leading part in the better factory- 
dealer relationship move. 

T. E. Jarrard, Marmon_ general 
sales director; Philip Rozelle of the 
sales promotion department, and 
other factory officials were speakers 
at the meeting which was attended 
by more than _ fift representative 
distributors and dealers in the Caro- 





linas. 

The progressive spirit typical of 
the new South was cited by Mr. 
Jarrard as @ primary cause of the 
greater importance which the 
Southern automobile market is 
rapidly assuming in the national 
sales plans of manufacturers. 

“Through the South, and in the 
Carolinas especially, the Marmon 
franchise and the complete line of 
Marmon straight eights are meet- 
ing with increasing success,” Mr. 


Passenger Car Equipment and 


Accessories 






























































Jarrard said. The meeting here was 
one of a series which is being held 
by Marmon in the Southern section 
of the country. 


THERMOID COMPANY EARNS 
$853,623 DURING 1929 
New York, March 4.—Net earnings 
of the Thermoid Company, one of 
the country’s largest manufacturers 
of asbestos products, including brake 
linings, amounted to $853,623 for the 
year ended December 31, 1929, 
equivalent to $3.75 a share on the av- 
erage number of shares outstanding 
during the year, according to the 
annual report just issued to stock- 
holders by R. J. Stokes, president. 
Maintenance and depreciation 
charges amounted to more than 
$245,000, or over $1 a share on stock 
outstanding as of the end of the 
year. 


KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


GENERAL 

*In addition to its regular line Oldsmo- 
bile also offers a de luxe line. De luxe 
equipment includes: Six wire wheels (with 
six tires and tubes), two wheels carried 
in front fender wells and securely locked 
in position, chromium-plated headlamps, 
four spring boots, folding trunk rack at 
rear and sheet metal fenders, etc., ducoed 
in color on those models on which ducoed 
eueet metal is more harmonious than is 
black enameled sheet metal. It is also a 
special line for 1929. 

SPEEDOMETER 

AC—AC Spark Plug Co., Flint, Mich. 
NE—North East Electric Co., Rochester. 





Ste—Stewart-Warner Speedometer Corp., 
Chicago 
Wal—Waltham Watch Co., Waltham, 
Mass 

CLOCK 
*Optional. 


Borg—Borg Clock Co 
Jag—Jaeger Watch Co., New York city. 
NH—New Haven, See Phi. 


Phi—Phinney-Walker Co., New York city. 

Ster—Sterling Electric Clock Corp., New 
York city. 

Tho—Seth Thomas Electric. 

Wal—Waltham Watch Co. Waltham, 
Mass 


FUEL GAUGE 


Bos—Boston Auto Gauge Co., Pittsfield, 
Mass 
Gro—Grolan Co., Dayton, O 
KS—King Seeley Corp., Ann Arbor, Mich. 
Nag—Safe-T-Stat Co., Toledo, O. 
Moto-M—Moto Meter Co., Inc., L. I. City. 
N. Y¥., and La Crosse, Wis. 
Roc—Rochester Mfg. Co., Rochester, N. Y. 
Ster—Sterling Electric Clock Corp., New 
York city. 


US—U. S. Gauge Co., New York city 


Nat—National Gauge & Equip. Subsidiary 
of the Moto Meter Company, Long Isl- | 
and City. 


LOCK 
BS—Briggs-Stratton Co., Milwaukee. 
Blos—Blossom, Delco-Remy Corp., Ander- 

son, Ind. 


Ele—Mitchell Specialty Co., Holmesburg. 


D-R—Delco-Remy Corp., Anderson, Ind. 

Her—Hershey Mfg. Co., Chicago. 

Joh—Johnson Automobile Lock Co., 3t. 
Louis, Mo 

NE—North East Electric, Rochester, N. Y. 

Sha—Shaler Leck Co., Milwaukee, Wis. 

*Reo Model 15 uses Mitchell. 

SPARK PLUG 
AC-—-AC Spark Plug Co., Flint, Mich. 
Cha—Champion Spark Plug Co., Toledo, O 
BATTERY 

Ex—Electric Storage Battery Co., Phila- 
delphia. 

Nat—-National Lead Battery Co, St. Paul, 
Minn. 

Pre—Prest-O-Lite Co., Indianapolis, Ind 

USL—U. S. L. Battery Corp., Niagara 
Falls, N. ¥. 

Wil—Willard Storage Battery Co., Cleve- 
land, 5 

D-R—Delco-Remy. 


*Also using USL and D-R. 
HEAT INDICATOR 
AC—AC Spark Plug Co., Flint, Mich. 
Mot-M—Mox%o Meter Co., Inc., Long Island 
City, N. Y., and La Crosse, Wis. 
Safe-T—Safe-T-Stat Co., Brooklyn, N. Y. 
CIGAR LIGHTER 


Cas—Casco Products Corp., Bridgeport, 


onn. 
*Cigar lighters in many cases are op- 
tional equipment, and are not stan- 


dard on all models; the names of light- 
ers shown indicate the makes supplied 
to various car makers. 

Cuno—Cuno Engineering Corp., 
Conn. 


Meriden, 
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Auburn 8-95 Ste — | K-S Ele | Cha USL | Mot-M Cas | GR — | Mur Ind | Ind — |*Gla { Bale Bale | Day Lov 
Auburn 6-85 Ste — | K-S Ele | Cha USL | Mot-M Cas | — — | Mur Ind | Ind — |*Kel | Bale Bale | Day Lov 
Auburn 125 Ste — | K-S Ele | Cha USL | Mot-M Cas | GR — | Mur Ind | Ind — |*Gla’| Bale Bale | Day Lov 
Blackhawk 6 | Ste Borg | eee DR | Cha Pre | Mot-M Cas | Lin Lin | Val Ind | Ind Kok | — Buck Buck | Buffalo Lov 
Blackhawk 8 | Ste Borg | Mot-M DR | Cha Pre | Mot-M Cas | Lin Lin | Val Ind | Ind Kok | — Buck Buck | Buffalo Lov 
Buick 40 AC — | K-S Her | AC Ex | AC Yes | Tern Tern | Duc DR | DR —|— _ — | Buffalo Lov 
Buick 50 AC — | K-S Her | AC Ex | AC Yes | Tern Tern | Duc DR | DR —|— —_ — | Buffalo Lov 
Buick 60 AC — | K-S Her | AC Ex | AC Yes | Tern Tern | Duc DR | DR —|— _ — }| Buffalo Lov 
Cadillac | AC Jag | Nag DR | AC Ex | AC Cas | Tern Tern | Duc Own | Hal DR |*Kel | USE USE | Buffalo Lov 
Chevrolet ; AC — |— DR | AC *Wil | Safe T — | Fis — | Duc DR | DR — |*Own|tOwn Own | — — 
Chrysler 80 | AC Ster | Mot-M Ele | AC Wil | Mot-M Cas | AWS AWS | Duc *Hal |*Hal Per | — NM NM | Motow Hou 
Chrysler 77 NE — | Mot-M Ele | AC Wil | Mot-M Cas | AWS AWS | Duc *Hal | Hal Per | — NM NM | — Lov 
Chrysler 70 NE —_|i— Ele | AC Wil | Mot-M Cas | AWS AWS | Duc *Hal | Hal Per} — NM NM /|— Lov 
Chrysler 66 NE — Ele | AC — | Mot-M Cas | — — j|Duc — | Hal —_|— — —j|— — 
De Soto 6 NE  — | Mot-M Sha | AC Wil | — —|— — | Duc *Hal |*Hal —|— | Yes Yes | Motow Lov 
De Soto 8 — — |Mot-M —|AC Wil | Mot-MmM — | — —{Duc Hal| Hal —j|— | Yes Yes | Motow Lov 
Dodge Six | NE —|Mot-M NE | AC Wil |Mot-mM — | — —j|— ‘Hal Hal —|— | Yes Yes | — Lov 
Dodge Senior 6 _|NE — | Mot-M NE | Cha Wil | Mot-M —|GR G — ‘Ind |*Hal —|— | Yes Yes & Lov 
Dodge DD | NE — | Yes Cha Wil | Mot-M —|— —|— § Hal | — —|— | Yes Yes |— Lov 
Dodge 8 |NE — | Yes — | AC Wil | Mot-m — | — —|— Hal | — —|— |Yes Yes | — Lov 
| Durant 40 | NE — | Roc — AC USL | — —|— — | Rin Cor | Cor Kok | — Ste Ste | Budd Wat 
| aoe 60 | NE — | Nag — | AC USL | — _ — | Rin Cor | Cor Kok | — Ste Ste | Budd Wat 
| Durant 6-14 | NE No | Mot-M_ Ele | AC USL | Yes No —_|— Cor | — —|— _ —|— Man 
| Durant 6-17 | NE __No | Mot-M_ Ele | AC USL | Yes DR | — —|— Cor | — —|— |— —|— Mon 
Elear 6-75 | Ste — | Mot-M Sha | Cha USL | Mot-M Cas | — — | Mur Hal | Hal —|— Ste Ste | — Gab 
Elear 8-95 ; Ste — | Mot-M Sha | Cha USL | Mot-M Cas | — — | Mur Gui | Gui —_j-— Ste Ste | — Gab 
| Elear 8-96 | Ste Borg | Mot-M Sha | Cha USL | Mot-M: Cas | — — | Mur Hal | Hal _—\|— Ste Ste | — Gab 
| Elear 8-130 | Ste Borg | Mot-M Sha | Cha USL | Mot-M Cas | — — | Mur Hal | Hal —_—|-— Ste Ste | — Gab 
Elcar 140 | Ste Borg | Mot-M Sha|Cha USL | Mot-M Cas | Yes _ —j|Mur Hal| Hal —j|— | Ste Ste | Yes Gab 
-—in | Ste _— | Mot-M_ Ele | AC Ex | Mot-M  — | — —T— JB | Yes —[/— | Own Own | Motow Mon 
Erskine 53 | Ste — | K-S Yal | — Wil | Mot-M.  — | — —|— Ind | — —|No | Eat Eat | — Lov 
| Ford A | Ste — | Own Ele | Cha Own | — —-l=- —l[— Yas |— —|— J— — | Own Hou 
po 145-147 | NE Jag | King Yal | Cha Wil | — Cas | GR GR |*Duc JB | JB — | Kel | Gen Gen | Motow Wat 
| Gardner 150 | Ste *Borg | Mot-M DR | Cha Pre | Mot-M Cas | Opt Opt |tDitz Cor | Cor —|— a — | Motow Lov 
| Gardner 140 | Ste *Borg | Mot-M DR | Cha Pre | Mot-M Cas | Opt Opt |*Ditz Cor | Cor —|— CG CG | Motow Lov 
Gardner 136 | Ste *Borg Mot-M DR | Cha Pre | Mot-M Cas | Opt Opt |*Ditz Cor | Cor —_|— CG CG | Motow Lov 
Graham Stan. 6 | NE — | K-S Her | Cha Wil | Mot-M — | GR GR|— Hal |Hal —|— |Ste Ste | Motow Lov 
Graham Sp. 6 | NE — | K-S Her | Cha Wil | Mot-M — | GR GR j;— Hal | Hal —|-— Ste Ste | Motow Lov 
Graham Stan. 8 NE — | K-S Her | Cha Wil | Mot-M Cas | GR GR | — Hal | Hal —|-— Ste Ste | Motow Lov 
Graham Sp. 8 | NE — | K-S Her Cha Wil | Mot-M Cas | GR GR | — Hal | Hal —|— Ste Ste | Motow Loy 
Graham Cust. 8 | NE Ster | K-S Her | Cha Wil | Mot-M Cas | — —|— Hal | Hal —|— Ste Ste | Motow Hoy 
Hudson 8 | Ste — | Mot-M Ele | AC Ex | Mot-M — | — —f— Hal |— —]— | Own Own | MotoW Wahi 
Hupmobile H Ste — | Ster Ele | Cha Wil | Mot-M Cas | — — |Val Hal|Hal —|— — —|- Mon 
Hupmobile Cc Ste am 5 Ster Ele | Cha Wil | Mot-M Cas |*Yes *Yes | Val — | Hal —_—j|— _- —i- Mon 
Hupmobile S Ste — | Ster Ele | Cha Wil | Mot-M Cas | — —|Val —|]— aja | — — | — Mon 
Jordan Mod. 8G | Ste Ster | Nag Her | Cha Wil | Nat NE | GR — | Dit Ind | JB Eat Eat | K-H H 
| | | | —_— |) | - ou 
Jordan Mod. 8T | Ste Ster | Nag Her | Cha Wil | Nag —|— __—| Dit Ind |Ind — | _ Eat Eat | K-H Hou 
Kissel 6-73 | AC Yes | K-S Ign | AC Wil | AC Cas | Yes Yes | Duc Sto | Ryan — | Per | Bad Bad | — Lov 
Kissel 8-95 AC Yes | K-S Ign | AC Wil | AC Cas | Yes Yes | Duc Sto | Ryan — | Per | Bad Bad | — Lov 
Kissel 8-126 | Ac Yes! K-S Ign | AC Wil | AC Cas | Yes Yes | Duc Sto! Ryan — !Wahl] Bad Bad | Day Lov 
la Salle |} AC Jag | Nag DR | AC Ex | AC Cas | Tern Tern | Duc Own {| Hal DR |*Kel | USE USE | Buffalo Lov 
Lincoln 8 | NE Tho | K-S Her | Cha Ex | — Cas | Cuno Yes | Duc Own | Own Own] — Bif Bif | Own Hou 
anceps Eight-69 | NE — | Mot-M DR | Cha Nat | Mot-M — . AWS — | Val Cor | Cor Kok | — CG CG |tBudd Wahl 
Marmon Eight-79 | NE Ster | Mot-M DR | Cha Nat | Mot-M Cas | AWS GR | Val Cor | Cor Kok | — CG CG |tDay Wahl 
Mar.-Roosev'lt 8 | Ste — | Mot-M DR/{Cha_ Nat | — —|-— —|Val Vic | Vic —|{— | Ste Ste |tBudd Lov 
Marmon Big 8 | NE Ster | Mot-M DR | Cha Nat | Mot-M_ Cas/ GR _GR | Val Cor | Cor — | — |CG CG +Day Wahl 
Marquette | AC — | K-S Her | AC Ex | — — | AC Yes | Duc DR |= —|— _ — | Buffalo Lov 
Nash Tw. Ign. 8 | AC Borg | K-S Blos | AC USL | Mot-M Yes | GR GR ; Duc Hal | Hal — | — Eat Eat | Motow Lov 
Nash Tw. Ign. 6 | AC cal K-S Blos | AC USL | Mot-M — | AWS — | Duc Hal | Hal —ji- Ste Ste | MotoW Lov 
Nash Single |AC —!|K-S_ Blos|AC USL | AC —|— —|Due JB|JB — |— | Ste Ste | Motow Lov 
Oakland 8 {NE —(|K-S - _DR_ AC Wil l AC _ _=- Fis : __tPis | Duc DR | Ind —|— |CG CG | MotoW Lov 
*Oldsmobile |}aAcC —|K-S DR | AC Wil | AC  —|Tern —,Duc_ DR |— —|— | Own Own | MotoW Lov 
Packard 726-733 | NE Jag | K-S BS | Cha Pre | Mot-M Cas | Own Yes | Val Own | Own /Yes| Ke! | Cen Yes |tYes Own 
Packard 740-745 | NE Jag | K-S BS | Cha Pre | Mot-M_ Cas _ Own _ Yes | Val Own _| Own +Yes| Kel | Cen Yes |*Yes Own 
Peerless Mast. 8 | AC = — | Mot-M Sha [Cha USL | Mot-M Cas | GR —!Val Ox |Cxr —|i—- |= —-|— = 
Peerless Cust. 8 | AC Ster | Mot-M_ Ele | Cha USL | Mot-M Cas |GR_ GR | Val Cor | Cor Kok |— | Bif —|— Lov 
Pierce-A., C, B, A| NE Wal | Mot-M_ Ele | Cha Wil | Mot-M NE | — —|— _ Aga |— —|— |Eat Eat | K-H Hou 
Plymouth _|NE = —| Roc Sha | AC wij/— ss — |— __— | Duc *Hal |*Hal —|[— |CG CG | K-H = 
Pontiac {|AC  —{|K-S DR/|AC Pre | — — |*Pis ‘Fis |Duc DR |DR  —|— /|CG ~ CG | Buffalo Lov 
Reo 15, 20, 25 | Ste —|K-S  *DR/}| Cha Wil |Mot-mM — | — —|— Gui |— —|— (SCG §CG/| Motow *Lov 
Studebak’r Dict. 8) Ste — |K-S = Her | Cha Wil | Natl —\|— “—|— Ind/[— —|— |Eat Eat | K-H Lov 
| Studebak’r Dict. 6; Ste —|K-S Her |Cha Wil|Mot-M — | — —|— Ind|— —|— |Eat Eat | K-H Lov 
Stud. Com, 6 | Ste — | K-S Her | Cha Wil | Mot-M —-j— —|— Ind | — —|— | Eat Eat | K-H Lov 
Stud. Com. 8 | Ste —|K-S_ Her | Cha Wil | Mot-M Yes | — —|— Ind |— —|{— |Eat Eat | K-H Lov 
Studebak’r Pres. | Ste NH | K-S Her | Cha Wil | Mot-M ‘Yes | Elg Elg '— Ind | — —ji— | Eat Eat | Budd Hou 
Stats | Ste Borg | Mot-M DR | Cha Pre | Mot-M Cas Lin ‘ Lin | Val_ Ind Ind Kok | — | Buck Buck | Buffalo Lov 
Viking 8 | AC — | K-sS DR | AC . Se a. 2 Vs | Duc DR | — —|— | Own Own | MotoW Lov 
Whippet 96 A | NE — | — Yes {Cha UsL|— —/— —|— Yes; — —j=— |= — |*Yes Wat 
Willys 6 98 B | NE . — | Yes Yes | Cha USL|No —[— —I— Yes|Yes —|/— |— — |*Yes Mon 
Willys-K 66B |NE — | Yes Yes | Cha USL | Yes — |*Yes —|— Yes|Yes —|{|— |— — |*Yes Wat 
Willys-K. 70B ;NE —| Yes Yes | Cha USL | Yes | —|*Ys $—/|— Yes | Yes —|— {|— — |*Yes Wat 
Windsor 6-69 | Ste —]|Mot-M Sha| Cha Nat|Mot-M —|—  =(-—|Gli JB/JB ~—/|— |f¥es {Yes |f¥es Lov 
Windsor 6-72-77 ; Ste — | Mot-M DR | Cha USL | Mot-M -— | Yes Yes | Gli JB | JB —|— |tYes tyYes |#Yes Lov 
Windsor 8-85 ; Ste — | Mot-M Joh | Cha USL | Mot-M — | Yes Yes | Gli JB | JB —|!— (|tYes tYes |7Yes Lov 
Windsor 8,92 Ste — | Mot-M DR/|Cha USL | Mot-M — | Yes Yes | Gli JB /|JB —|— |t¥Yes tYes |tYes Lov 
GR—Grand Rapids Metalcraft Corp., | Egypt—Egyptian Lacquer Co Ps Sik ‘WINDSHIELD WINGS US—United States Chain Co 
Grand Rapids, Mich. Gli—Glidd * é ‘0. n P i SE—U. S. le s 
a Ball Crank Co., Cincin- Mou—Mountain vanun a , om Works, On Bee ee Fis. we ania — 
Met—Metal Specialties Mfg. Co. Mur—Rurphy Varnish Co., Newark, N. J. a eaNee Bh Eig. Ce., Giese» glare ‘sueaent on Reo Model 15. 
NE—North East ‘‘Hot-Heads. Rin—Rinshed Mason Company, Detroit. D-R—Delco-Rem 
SMOKING AND VANITY SETS Val—Valentine & Co., New York city. ve WIRE WHEELS 
, nee VEP—V. E. P. Co., St. Louis, Mo. ; HEATER +Not standard equipment. 
AWS—Art Metal Works, Newark, N. J. *Various other lacquers used. Gla—Gladiator Mfg. Co., Auburn, Ind. Budd—Budd Wheel Co. 
Fis—Visher Body Corp., Detroit. +Also Gli. ey gy BA Metal- | Motow—Motor Wheel Corporation. 
_ Grand Rapids, ‘ich. ee Cy STOP AND PARKING LIGHTS Per— Eaton Axle & fortan Go. Greveent. | eee ee Ss Saree, @ 
So sdle . . ¥ , *Special equipment. i 
VS_Van Sicklen Corp., Elgin, Ml. eee pee Steet Chicas. Wahl—Wahl Company. ———as ha 
ee A ee ey Mfg. Co., Detroit, Mich. See in ggg iy op tend pene *On some models. 
— " -R——Delco-Rem: be * 4 —- . eo > . 
Opt—Optional. Gui—Guide Motor Lamp Mtg. _/}_ = Bit_pifles Corp. nt tg — ge SHOCK ABSORBERS 
*On some models. x" S ncaa eliaiiiadl ite _—— Gn. ‘oon a“ Qen—Continented R nny 6 
BODY al—Ha am o., Cincinnati, O. n—Centr: rass xture Co., Spring- | Gab—Gabriel Snubber g. Co., Cleveland. 
Arco ohn P . Bagg —orn rs” aE Lamp Corp., Connersville, soa, O. Also makers of Buckeye bump- a <n Engineering Corp., Buffalo, 
-s to—St Signal Engineerin i CG—CG i — ~ \. 
Clev—Cleveland Varnish Co. ee ~ fat—waton Ante & ox Ge. Cleveland. A ogg — 





Ditz—Ditzler Color Co., Detroit, Mich. 
Duc—E. I. du Pont de Nemours & Co., 
Philadelphia. 








JB—John Brown Lamp Co. 
*Also using Cor. jfAlso using Ind. 
tReo Model 15 Hall. 





NM—New Method. 


Ste—Stewart-Warner Speedometer Corp., 


Chicago. 


Wat—John Warren Watson Co., Phila- 
delphia. 
*Extra equipment on Reol Model 15. 

















SHOCK ABSORBERS 
SPRING COVERS 
HYDROSTATIC GAUGES 


More than ever 
Gabriel stands 
for Comfort... 


[NX this age of comfort, car buyers know that riding 
comfort should come with every car. And the 
standard of comfort, improving from year to year, 
has always been set by Gabriel. 


With such a background and with such a name, the 
new Gabriel Triple-Hydraulic Shock Absorbers— 
for both large and small cars, do exactly what you 
would expect them to do. 


This maximum of comfort—this distinctive Gabriel 

comfort—is now standard on Black Hawk, 

Checker Cab, Hupmobile Models C, H and U, 
Jordan, Peerless, Stutz. 


And two new 1930 Gabriel products, 

shown below, bring still greater comfort, 

eee fee @6safety and convenience to motorists 
jryarantts Sheek / a everywhere. Address Gabriel 1405 E. 


Absorber : 40th Street, Cleveland. 


The New Model H J now 

makes Gabriel comfort and 

safety available at reason- 

able cost in every price 

class. It has all the improved 

features you expect from 

Gabriel. soe potested me 

exclusive Gabriel Triple P : ' 

Vane controls every spring 4 4 Ay rm > gay Gabriel Self-Cor- 
eae, Sane: we oer * = aed iow | | recting Hydrostatic 


; : Gauges 
Gabriel - Anderson - Ajax { ‘2 aa lls sata dhiaee iia 

. . Z ’ 
Steel Spring Covers Hee § : night, oil level, battery 
Give springs, old or new, a ; SS solution level or gas tank 
chanceto dotheir work, smoothly, : Sar ociae contents. Good looking, 
silently in all weathers. Already fe f : > easily installed, always 
standard on many fine cars. Good . nid accurate and dependable — 
looking, noiseless, inexpensive. a real 1930 convenience. 









































COMFORT IN MOTORING 
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Special Sales Campaigns Sell!” 


Used Cars in 


By FRED E. KUNKEL 


PVE sell CERTIFIED used cars,” 
says J. H. Hartman, sales 
manager of new and used cars of 
Joseph McReynolds, Inc., Washing- 
ton, D. C. “Every used car that is 
valued at $500 or over is recondi- 
tioned and serviced for thirty days. 
We also occasionally take cars and 
bunch them at varying prices, such 
as twenty-five cars at $47.50, fif- 
teen cars at $97.50 and cars at 
$187.50. We advertise our used cars 
regularly in the classified columns 
at varying price ranges up to $1,000. 
“Newspaper advertising is our| 
best contact medium. Our display | 
ads and our occasional special sales | 
help us to get a very satisfactory | 
turnover in used cars. TODAY'S | 
SPECIAL becomes the headline in | 
the newspaper and it is tied up on a | 
bulletin board at the store’s sales 
room which is painted on the win- | 
dow near the door and which reads: | 
BULLETIN BOARD | 


Today's Special— 





Essex Coach 
Dodge Coupe 


| 
S6YR7E also have an electric bulle- | 
tin board which goes on and} 

off at night and features the dif- | 
ferent makes of cars and prices. | 
This helps to catch the eye of the} 
passing public and makes them take | 
notice. 
“When business gets dull we put | 
on a discount sale. We leave the | 
original tag on the car and offer | 
all cars at a 30 per cent. reduction | 
for three days only. This boosts! 
sales in duli months. We run at- 
tractive ads in all the newspapers 


| department. 


Washington — 


ss7INHE salesmen are also required 

to recheck their used car sales 
for a year or two back and to call 
on these customers to see if they | 
might not be ready for another 
newer and better used car. If they 
are, we naturally make the trade-in 
and so secure a turnover. The 
salesman’s time taken up in the in- 
terview is not lost, because he gen- 
erally tries to secure leads in the 
shape of interested friends or pros- 
pects who might be interested in 
used car business. 

“Our salesmen are all used-car 
specialists. They are well informed 
not only as to the performance of 
the car they are selling but they 
also know how to overcome sales 
resistance. Team work among the 
salesmen is one of the essentials 
which we strive for in the used-car 
We also strive to 
maintain a good selection of cars 
on hand to suit every purse and 
every inclination, and if a customer 
wants a particular car that we do 
not have in stock, we will try to 
get it for him in the shape of a 
trade-in. 

“Every day we receive good used 
cars if trade for new Studebakers 
and all of these are reconditioned 
mechanically and restored to new 
life and luster in our own shops. 
Not only do we offer the widest 
choice of models and makes, but we 
unquestionably give the customer 
the most value for his money. We 
also readily trade in the customer's 
old car.” 


. e 


CCASIONALLY comic advertis- 


Pa 5 € 3, 1930 Census Questionnaire 





11. CREDIT SALES (Include sales value also in No. 10): 





T 


1. Passencer Cars Soip ON INSTALLMENTS: 


a. Carried on your own books... 





h Not carried on your own books 
2. Orner Avto Venicies Sotp on INSTALLMENTS: 


a. Carried on your.own books 


3. Craepit Sates: Nor on InstaLtMent Pxan (Cars and other merchandise) -..........- 


“be BOS cert’ Gh FORT CW BOONE. cccccncccsrccccnsvcnsesenarcemnansrcnescsccsosscccsonensacneetoess 


Torat SaLes Vacs, 
IncLuptInac Down 
PAYMENTS 


NuMBER 














Do not include receipts from storage) : 


a. Gross receipts from repairs and services for automobiles and accessories 


and servicing of automobiles and accessorics. (Include also in No. 4) 


12. REPAIR AND SERVICE OPERATIONS (Include receipts from all classes of repair work, and other service 


tires, tops, etc. Do not include value of parts and accessories installed. (Intlude also in No.9).. $-.....-.-.-----------«-- 


b. Number of employees at the present time (including foreman) engaged chiefly in the repair 


erations. 


including batteries, 





13. REMARKS: 





during this three or five-day sale, ing is used in the classified 
generally taking the week end to! columns, which helps to attract at- 
stage it, which brings customers in| tention to used car ads because of 
on Friday, Saturday and Sunday. | the natural human interest which is 

“In connection with this sale we| found in “funny pictures.” These 
also use a postcard system, which | ads are headed “Miles of Smiles,” 
each salesman fills in and signs and | by Joseph McReynolds, and are fol- 


sends to his prospects. On this card | lowed by cartoons of various types, ~~ Gignature of Agent) 


he may scribble in his own hand- 
writing such a message as: 
“See me right quick for infor- 
mation regarding our big, private 
sale—great values—see if any of 
your friends are ready! All makes 
and models. 

“This is productive of very good 
results and stirs up a lot of local 
interest. 


underneath which is featured a 
| Message such as “The used cars 
| we are now offering should go fast 
| because of their HIGH VALUE and 
| LOW PRICES. COME EARLY AND 
| GET THE CAR YOU NEED. Easy 
| time payments,” which is followed 
| by a few high lights of “Today's 
|}unusual business” or “Today's 
| Specials.” 





45 Minutes Daily 
Sales Conference 
Found Profitable 


By A. L. NEWSOM 

AVE WALLACE, sales manager 

of the Strang Garage of Colo- | 
rado Springs, Col., considers the | 
forty-five minute sales conference 
held from 8 to 8.45 every working | 
morning in his office as important | 
as any forty-five minute period of | 
the day. For it is here the left-over | 
problems are again attacked, and | 
the solving of today’s problems are; 
begun. 

Each of the six salesmen goes Out 
from this conference with a sales 
card on which appears the names | 
and addresses of seven to nine pros- | 
pects. When the cards are turned | 
into the office at night, they tell | 
what make, model and year of car | 
each man on the lists owns—if he| 
does own any—what make, model | 
and year of car each prospect is} 
interested in buying, what date he} 
wishes added information or demon- | 
stration, and anything else that will | 
be of help to the sales force. After | 
these cards are turned in, the sales- | 
men can forget these prospects 
until the date for further commu- 
nication with 


a car demonstrated to them. And 
on that date these names and no- 
tations automatically appear upon 
the cards of the respective sales- 
men again. 


* * 


6“ HAT do you do about turning 

over prospects if the first 
salesman fails to sell him?” we 
asked Mr. Wallace. 

“There, of course, is where the 
psychology of salesmanship comes 
in,” he answered. “First, we must 
know our salesmen—their strong 
points and their deficiencies. Then 
we try very hard to know our pros- 
pect. and to send the salesman 
whom we think best fitted to ap- 
proach that particular man or 
“woman. In cases where we do not 
send a salesman to his own pros- 
pect, ws even things by giving him 
another prospect with whom we be- 
lieve he will be more successful. 


* 


| 


“We think we have increased the 
selling capacity and co-operative 
spirit of our organization, and have | 
raised the morale of our sixty-five | 
employees to the maximum degree | 
by encouraging our men to solicit ' 
business for our company from every | 
man whom they patronize —the 
butcher, the baker, the clothier. 
Every man we pay spends his money 
with various concerns, and we fee! 
that he noz only has the right. but 
that he should insist, that these 
businesses give us a share of their 
gas, oil and repair business. Then. 
if one of Cuz men turns in a name 
to our sales department, and we se!l 
that man from $50 to $500 worth of 
merchandise, we pay our man $5. If 
the sale amounts to more than $500 
we pay che man $10. Because cf 
this our men feel that they are not} 
only working for us, but that they | 
are a part Of, and have an interest 
in our organization. 





* * 


Tt) E do another thing which 

might prove helpful to others 
in our line,” said Mr. Wallace. “We 
keep what might be called a census 
of cars, or it might be compared | 
with the ‘morgue’ in newspaper- 
dom. In this record we list the 
cars by make, year and model and 
owner. If a prospect says he might 
be interested in a certain make, 
model and year of car, we go over 
this record. If we see that John 


| Jones has a car of the make, model 


them, or the -date| hic 
upon which they are willing to have | and year which our prospect has 


| suggested, we ask Mr. Jones if he 
| is considering a new car. If so, we! 
ask what price he thinks fair for 
|his car. Then we go to our pros- 
|} pect with the information. Per- 
| hans he thinks Mr. Jones’ price too 
high, and makes an offer. We sub- 
mit his offer to Mr. Jones, who 
may ask our advice. We tell him 
the price we are authorized to pay | 
for his car, the depreciation that | 
|@ year will mean, the advantages | 
|of selling when he has a buyer, | 
|} the superiority of the new model, 
and so on. In the end we may sell 
his car to the other man, and sell 
him a new car. This method does 
a great deal to prevent a surplus 
of used cars and at the same time 
makes possible a sale which we 
|might not get for a year or two. 

| “Another thing—every car we 
| take into this garage, whether new 
or used, has a separate page in our 
books and a: number. Every cent 








| cost of every car in the shop.” 
- . * 





and belief, and covers the period from 
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Tus 1s TO curTiIFY that the information’ contained in this schedule is correct and complete to the best of my knowledge 
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pc (Signature and offictal title of person furnishing information) 
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M any States Face Moves | 
To Increase Gas Tax 


EW YORK, March 4.—Few leg- 
islatures are in session this 
year, but a number which are sit- 
ting already have received bills 
proposing an increase in the gaso- 
line tax. Mississippi is contemplat- 
ing an increase to 6 cents from 5, 
New York to 3 cents from 2 and 
Idaho to 5 cents from 4. In Mas- 
sachusetts an increase in the tax 
rate to 3 cents from 2 has been 
suggested as a means of providing 
a fund for old age pensions. 
Virginia is discussing a 5-cent tax 
on aircraft fuel sold at city, town, 
county and state-owned airports. A 
10-cents per gallon tax on lubricanis 
has been proposed in South Caro- 
lina. In North Dakota, Kansas, 
Louisiana and other states there is 





that has been spent on that car for 
repairs or parts is recorded on that 
page, so we can tell at a glance the 


HE sales department of the’! 
Strang Garage, under Mr. Wal- 
lace’s direction, sold 390 Buicks, | 
Marquettes and used cars last year. 
This January the sale was four cars 
fewer than January last year, but 
the cars sold were higher priced | 
than last year and- the profits | 
greater. 

The Strang Garage is the oldest | 
garage in Colorado Springs and has | 
been operating for thirty years. Mr. | 
Wallace has been successfully man- | 
aging its sales department 
eleven years. 


| kee 
|cate that although Milwaukee con- 


for | 


(See Story, Page 1) 





| agitation for increased gasoline tax 
| rates. 


Gov. Long of Louisiana has pro- 
posed that 2 cents of the present 
4 cent gasoline tax be funded to sup- 
port a $50,000,000 issue of bonds, 


| proceeds to be used for a two-year 


highway construction program. 
Statistics issued by the Milwau- 
city controller’s office indi- 


tributes more than $750,000 yearly 
to the Wisconsin gasoline tax fund, 
it receives less than $150,000 as its 
share. 

Legislation introduced in the New 
Jersey Legislature would divert 3 
per cent. of the state gasoline tax 
funds to the improvement of inland 
waterways. 


Delegate W. M. Tuck of Halifax | 
|has introduced a bill 
|ginia Legislature designed 
munerate oil companies for collect- | 
ing the state gasoline tax by allow- | 
ing them 2 per cent. of collections. | 
The collection work now is done at | 
| company expense. 


in the Vir- 


Gov. Theodore Roosevelt has 
recommended that the Porto Rico 
gasoline tax be increased to 7 
cents from 4 cents to provide ad- 
ditional funds for the Depart- 
ments of Education, Health, Agri- 
culture and Justice and for the 
national guard. 

The motor bus pays an average 
tax yearly of $574. including the 
gasoline tax, according to the Na- 
tional Association of Motor Bus 
Operators. 

Newspapers of Florida, where 
the gasoline tax is 6 cents per gal- 


; on 


| statutes. 


to re-| 





lon, are urging their readers to “fill 
their tanks before leaving home” 


; that the home county and state may 


benefit by the taxes they pay. 

Counties of Pennsylvania have 
been advised that under the state’s 
4-cent gasoline tax law they, as well 
as municipalities, must pay the tax 
fuel used in county or city- 
owned motor vehicles. 

The Nebraska Supreme Court has 
ruled that benzol used as motor fuel 
is not taxable under gasoline tax 
The ruling grew out of 
suit brought by the state treasurer 
against a gasoline marketing com- 


|pany, which sold blended gasoline 


and refused to pay the tax on the 
benzol used for blending purposes. 
A similar suit has been carried to 
the higher courts of Ohio by the 
attorney general, who seeks to col- 
lect state gasoline taxes on benzol. 
Minnesota newspapers are call- 
ing attention to the fact that 
while Hennepin, Ramsey and St. 

Louis counties pay 40 per cent. of 

the state’s gasoline tax, they re- 

ceive as their total share only 
$314,000 of the $5,000,000 yearly 
collections. 

The Kansas City Public Service 
Institute said recently in its weekly 
bulletin that the city administration 
had employed gasoline tax funds to 
make up deficits in its general fund. 


‘It is indicated that in 1926 some 


$67,000 was appropriated in this 
way, and in 1927 an additional $44,- 
000 similarly was used. 

Officials of Cincinnati, O., have 
asked the state’s attorney general to 
decide whether gasoline tax funds 
can-be expended on roads in public 
parks. 
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JERSEY JOBBER 
USES SIMPLIFIED 
STOCK SYSTEM 


Entries on Blackboards 
Signal Law Supply 
in Bin Sections 


By K. H. LANSING 


(‘;LIMINATION of the perpetual 
inventory and the substitution 
of what is considered a more 


practical method for its purposes 
is a practice of Heimbach’s Auto 
Supply House, Inc., Mt. Ephraim 
Avenue and Mt. Vernon Street, 
Camden, N. J., wholesaler of auto- 
motive accessories and necessities, 
replacement parts, shop and gar- 
age equipment and hand tools. 
Instead of having to consult a 
day-to-day record form of entries 
covering stock in-and-out of bins and 
the quantity on hand, the office is 
kept posted with regard to the time 
to reorder any item in the parts 
department in the following man- 


ner:— 

Starting just back of the sales 
counter in the front of the store, 
rows of steel bins, several deep, are 
placed end facing end, instead of 
aralle] with the counter, forming 
ong aisles from front to rear and 
shorter and narrower aisles across 
and making all sections quickly ac- 
cessible. The men handling the 
stock familiarize themselves with 
the kinds of stock contained in each 
bin section, knowing the locations 
So thoroughly that no time is wasted 
in retracing steps when seeking any 
article. Almost half of the upper 
end, the end toward the counter, of 
each bin section is covered by a 
framed blackboard. As soon as a 
stock clerk notes that the articles 
in any one bin or subdivision of a 
bin section are running unduly low 
from sales withdrawals, he writes 
on the blackboard for that section 
the number of bin, followed on the 
same line by the name of the van- 
ishing item, such, for example, as 
“No. 9—Champion spark plugs.” 
This entry signals to the purchas- 
ing agent and general manager that 
the deadline on the item is danger- 
ously near; that the reserve stock 
has become exhausted and that it 
is time to place a reorder. The mat- 
ter is attended to immediately, so 
as not to disappoint customers and 
lose sales. 


Before actually reordering, how- | 
ever, the purchasing agent, who is | 


also general manager, takes the pre- 


caution of personally checking the | 


quantity remaining in the bin. The 
organization is young, the force is 
small in number compared with the 
business done, and the counter men 
also fulfill the 
clerks. 
partment heads, including the pur- 
chasing agent and the sales man- 
ager, wear the distinctive tan over- 
all unifarm of the house, having the 
name of the concern in red across 
the back of the shoulders. As the 
general manager’s various duties 
frequently require him to leave his 
office and go through the sales and 
stock divisions, he is certain to note 
all bin blackboard entries during the 
day. The blackboards are large 
enough to contain numerous entries 
at once, should they become neces- 
sary. Not until the purchasing agent 
has checked back these signals and 
the reordering been done are the 
entries erased. 

One young man is detailed to keep 
account of turnover of stocks, and 
every Friday night the general man- 
ager knows the week’s turnover for 
50 per cent. of the major lines car- 
ried. Another young man attends 
to the costing. A girl clerk copies 
off the invoices, and each invoice is 
checked five times before it goes 
out. This system prevents counter 
men making the mistake of selling 
at either too high or too low a price, 
serving to keep the customer’s good 
will on the one hand and prevent 
loss of money on the other. At the 
end of each day’s fransactions the 


gross, net and percentage of profit : 


are ascertainable. 

The entire stock inventoried ap- 
proximately $87,000 in January. In 
the replacement parts department, 
some of the stocks are as follows: 
McQuay-Norris and Nelson pistons, 
R. S. F. vaives, Simplex rings, double 
ventilated oil rings, Superoyl rings, 
Whitney timing chains, Cloyes 
Micarta timing gears, Republic 
gears, Accurate starter gears, New 
Departure bearings, Wisoid sheet 
nacking Armstrong cork gaskets, 


function of stock ' 
Not only they, but all de- | 


| Fitzgerald head gaskets, Thermoid 
|brake lining, Gilmer fan belts, 
|Champion spark plugs, Neverleak 
| gaskets and felt gaskets and wash- 
}ers. Other stocks in general in-' 
|clude: Black & Decker machines 
}and tools, Eco tire inflators, Mar- 
quette shop and equipment, Hall 
hones, Reiff & Nestor reamers, 
Globe air compressors, Three 
Dragons batteries, Bonney wrenches, 
Kraueter land tools, Ever-Ready 
products, Fexto hand tools, Allen 
Flectric Company devices, Leaknot 
storage battery testers, Apco-Moss- 
berg shimmy-stops and other prod- 
ucts; Standard ambulances and 
jacks, B. & R. electric testing de- 
vices and Bean car-washing ma- 
| chines. 

Each unit of the larger types of 
equipment, shop or garage, bears 
a characteristic “Heimbach” label, 
so any one seeing the device in 
the place of business of the pur- 
chaser may also become a patron. 

The outlets for the house include 
garages and repair shops, service 
stations and car dealers. Trade is 
obtained through the personal calls 
of five traveling salesmen, cover- 
ing southern New Jersey from—but 


not in—Trenton, southward to Cape | 


May and eastward to the Atlantic 
Ocean, areas outside the state not 
being entered; through the atten- 
tiveness and courtesy of three 
counterman who know 
through expert service; through at- 
tractive window and interior dis- 
plays; through direct mail calculat- 
ed to arouse buying interest; 
through quick deliveries of custom- 
ers’ orders, bringing repeat calls 
and through an occasional store re- 
ception and show. 


Boosting Advertised Goods 
The general manager personaliy 
draws up and executes the plans 
for dressing the two large display 


windows, as well as supervising the | 


decorations, never 
failing to link these showings 
with current national advertising 
of the products in stock. When a 
big national campaign for any of 


main interior 


these automotive products starts in 
magazines of | 


the leading general 
large circulation, it finds its echo 
in the Heimbach store. The win- 
dows stage the theme; the counter, 
the show cases and sales floor back 
lit up; the salesmen at the counter 
|talk about it to customers; 
|salesmen on the road spread the 
| tidings among their patrons, and 
| factory envelope stuffers and, per- 
|haps, other forms of direct mail 
| bear the message over a wide area. 
‘This plan has been tested repeated- 
lly and each time the check-up of 
|results has shown it to pay lib- 
erally. 

Usually, each window has a dif- 
ferent central idea and an in- 
dividual setting, providing a con- 
trast that is marked and at the 
same time attention-compelling. 
The flooring of the windows is 
sufficiently low for the passer-by 
to get the range of objects laid 
thereon. A display in February 
consisted chiefly of Apco-Moss- 
berg products in one window and 
the house’s own brand of bot- 
tled battery water in the other. 


Last year the house reception and 


their job; | 


uD | 


the | 





| show brought no less than 1,800 


| persons into the store. There were | 


a lively orchestra and a_ buffet | 
lunch, and a fine list of door prizes 
|donated by manufacturers. Much | 
good will and a great deal of busi- 
|} ness were the outcome. 

In direct mail a point is made of | 


| bringing out the high lights, some- | 


what in detail, of new and season- 
| able lines and items of stock. A 
great deal of profitable business has 


|been traced to this source. Dupli- 


|cated or multigraphed letters form | 
| the bulk of this phase of mail mat- | 


| ter, although postcards are sent out 
j}at other times. Original—that is, 
|not factory—matter is sent to pros- , 

pects and customers once a week, | 
| while factory literature is placed | 
| daily in outgoing mail. 

Heimbach’s prides itself on the | 
promptness of its deliveries and | 
maintains a mixed fleet of trucks 
for this purpose, all solid panel 
bodies, uniform in general appear- 
ance, if not in make. The units 
consist of two half-ton Fords, a one- 
ton Chevrolet and a _ two-and-a- 
half-ton Graham. Orders are to 
have all deliveries made in the ter- 
ritory covered within twenty-four 
hours. 


NEW SIMMONS CATALOGUES 

Cleveland, March 4.—A “Guide to 
Profits in 1930” is the title of the 
new catalogue issued by the Sim- 
mons Manufacturing Company. 
Gordon Groth, sales manager, states 
that Ford and Chevrolet parts busi- 
ness is poor A at this 
time and predicts a banner year for 
the parts business in 1930. 








EQUIPMENT 


por-| DETROIT FACTORY BRANCH 
WAREHOUSE TO BE OPENED 
APRIL 1 BY RUSSELL MFG. 


Middletown, Conn., March 4—The 
Russell Manufacturing Company, 
manufacturer of Rusco Brake Lin- 
ing and oiher Rusco Products, an- 
nounces the opening of a new 
branch and warehouse at 411-414, 
Interim Warehouse Building, De- 
troit, on April 1. 

The states of Ohio, West Virginia, 
Kentucky, s tuthern Illinois, Indiana, 
Michigan, and part of Pennsylvania 
will be served with Rusco Products 
from this branch. 

° Fuhrman will division 
manager in charge of the new De- 
troit branch with an assistant man- 
ager, P. H. Burns, and a sales torce 
of thirty-t4ree men operating in the 
states mertioned. There will also 
be a credit manager and service 
| manager. 

This new lucation of Rusco Prod- 
ucts stocks will enable the Russell 
Manufacturing Company to give 
much faster deliveries and more 
efficient service to their customers. 


adelphia territory, embracing 
tions of nearby states. 

The group directing the show is} 
composed of the Berrodin Auto 
Supply Company, Gaul, Derr & 
Shearer Company, George W- Nock 
Company, Philadelphia Motor Ac- 
cessories Company, Roberts Auto 
and Radio Supply Company and 
Casanave Supply Company. 


MODERN SERVICE METHODS 
TO BE DEMONSTRATED AT 
CLINIC IN PHILADELPHIA 


Philadelphia, March 4.—Seventy- 
four manufacturers will be repre- 
sented by products at the Modern 
Service Methods demonstration un- 
der the auspices of the Philadelphia 
Automotive Wholesalers. © waicn 
opens tomorrow in the Terminal 
Warehouse Building, 800 North 
Delaware Ave., to run until the 
night of March 7. 

Everytning is in virtual readiness 
for the big clinic, which will have 
as its basic idea how “To Maxe 
Maintenance Pay Bigger Profits in 
1930." Much interest already has 
been evidenced and it is regarded 
as likely that thousands will attend, 
including a full quota of the active 
membership of the Philadelphia 
Autoniobile Trade Association and 
of the Automotive Service Associ- 
ation, as well as service station 
operators, garagemen, repairmen 
and their employees covering a wide 
area in what is known as the Phil- 


NEW WHOLESALER IN CHICAGO 
Chicago, March 4.—A newcomer 
in the general merchandising field 
is Associated Industries, Inc., of 
this city, a wholesale jobbing house 
which will distribute a wide range 
ff merchandise, including house 
furnishings, electric appliances 
electric refrigerators and washing 
machines, sporting goods, tires, 
automobile fabrics, radios. ranges 
silverware, etc. The general 
offices, warehouse and salesrooms 
are located at 1222 South Michigan 
Ave 


be 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRINGS RESULTS 


Berter TO LOOK AT, 
BETTER TO RIDE ON ... FAR, 
FAR BETTER TO BUY ~ ~ ~ — 


Of all tires, none is creating such swiftly-mounting, country-wide 


interest as the new U. S. Royal. Motorists everywhere recognize 


that here is not merely a new tire but a radically different and 
superior kind of tire. A tire whose smart appearance adds to 
the beauty of any car. A tire whose thicker tread, with its 
patented rectangular blocks, assures greatest steering ease, road- 
ability and safety. A tire whose extra stamina assures infinitely 
more mileage for the money. On their new cars and for. 
replacements, motorists are specifying the tire that’s better to 
look at... better to ride on... far, far better to buy 


United States Rubber Company US) World’s Largest Producer of Rubber 
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Air Scales Announces 
Two New Reel Models 


‘A IR-SCALES, Reel Type ma-| 
chines, Models E and EL, an- | 
nounced by the Air-Scale Company, | 
Toledo, O., are new and employ the | 
same beam-scale automatic control | 
that has characterized the es 
models of this equipment. 
The automatic control is for the | 
entire range of tire pressures from | 
20 to 130 pounds. No hand gauges | 
are required with Air-Scales, re- | 
gardless of the pressure wanted. A | 
whistle signal blows intermittently | 
while tires are being filled, and | 
stops the moment the precise pres- | 
sure has been delivered to the tire. | 
All Air-Scales are supplied with | 
water traps and air filters. The | 
traps avoid the equipment freez- | 
ing up in the winter months. The | 
pir filter insures tire being inflat- | 
“ed with only dry, clean, filtered air. 
The hose reel on these models re- | 
winds the air hose into the interior 
of the machine at a uniform speed | 
and without whip or lash to the 


hose. This hose can be locked in, | } 


preventing theft or damage to the | 














THE 


above. 


ee in atin es lle er 


NEW HYDRO-CUSHION two- 








way hydraulic shock absorber, 
announced by the Stewart-Warner Corporation, Chicago, is shown 
This absorber was described in the Automotive Daily News yes- 


| | Company, 
nounces the new Siro-lec-tic, elec- | 





terday, and embodies many new features such as compensation for load | 
variation, road variation and so forth giving a tapered spring control | 


commensurate with the needs. 


‘Y’ SHADE PULLER COMPANY | 


HAS REAR SHADE CONTROL 


The “Y” Shade Puller Company, 
Boston, | 
Mass., is offering a new remote! Akron, O., 


528 Commonwealth Ave., 


control for the rear window shade 
of an automobile so that the driver 


| may raise or lower the rear shade 


without leaving the front seat. 

The device is said to be easily 
installed and may be used with the 
shade originally furnished with the 
car. Price $2.50. 


| Persons-Majestic Has 


New Siro-lec-tic Siren 


Persons - Majestic Manufacturing 
Worcester, Mass. an- 


trically driven siren for automobiles. 
The siren has a strong, commanding 
voice and is designed for use only 
on the open roads. 
It is not recommended for use in 
cities where fire apparatus and am- 
bulances are equipped with sirens. 
The Siro-lec-tic is said to be com- 
pactly and sturdily built and drives 


from the ordinary six-volt battery. ! 


Retail price, $12. 


|Ehonite Products Offers 
‘Name-Plate Step-Plate 


Ebonite Products Company, 
is offering a line of rub- 
| ber step plates in red, green or 
| black, with the name of the car 
|owner of the dealer molded into 
| the center of the plate. This hot 
| only affords a means of identifica- 
| tion but also gives a touch of in- 
dividuality. 

The plates are 74x15 inches with 
| raised ribs for scraping mud from 
the shoes when entering the car. 
The lettering is in white rubber to 
| contrast with the red, green or 
| black background and a maximum 
| of ten letters, including two initals, 
can be molded in each line. Ini- 
tials alone or monograms are avail- 
able. Prices are as follows: 


HALF PAIR (Single Mats) 
Black Colors 


Tere $100 $1.25 
 § Sr 1.25 1.50 
.:. &  Qererreeerere’ 2.00 2.25 
PAIRS (Two Mats of Same Name) 
. area 1.50 2.00 
One line 2.00 2.50 
Two lines 3.00 3.50 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRINGS RESULTS 








CUMULATIVE NEW PASSENGER CAR 


Returns for today: Arizona, 


Some of this data has been published previously, but it is 










































































Re Peer ot ee et ; 
_ 
oils | eee BE RE aS oc 
”) a ) = | | e | | = € 
States : | E a“ B | #4 a | & > | wo | 2 So a S | & | < 3 Fe = g nN 
2/Blasiai3 (|S |BIE @l se 1 sle)/ 8 | Ble] als \e ie i 
<;j;<¢/}m™"*;| @ |} © Ss) o oO | a a | A w a = = & | © - = | = | = ~ 
Arizona | 2 | 1 33 3} 231j 11) {| 28 22 18] 22; 9 68 3 j 13 oO a 
Delaware | 30 1 95 | 3} 2 11 | l 11 195 2 | 2 6 ; 4 _| 4 
Florida | 5| #=|[| #£| 132 8 970) #7 #3| 22; #48 #416) + #«+=| #+«+7 ®#«($81 «1756 6 | 62 5884, 
|Idaho | 1 mii 21 7] im; By 17, 29,15] 7 «+19 273 2 ; im @ 4 | Mae 
"iose. There is twenty-five feet of| Illinois | 49 | 9 746 41, 3140] 229; 15; «199; «396; +108} 48) 305 4260 42 5] 137 161; (171 a 88 
best grade air hose, equipped with) Maryland | 3) —T sa 4 683; 42> #1 * 23; 31; 2ay “6 1 918 3 | 33; 32, 2 z°~«C*S 
a gs Id —T-T—_71_o. 5|~COStCSSSCSYS~<S~i SSCS i748 +1181 i 3). 36)~=C«SSCS 7 Ti 
Schrader air chuck. Both models | Minnesota| ae Se 5} 593] 68} S| é “ . : = , 
are ee — — ie | Missouri | 4 ; «92 5| 779; 38 28, «59's 29] 10 86 1045 5 6, 37 22 29 2; «6 
the interior of the oval head, while) ~—, —a ceca! aie a aa 5 = pe aa 55 1 1 6 11 7 1! 7 
Model EL has the exterior light| Nevada | 2 nial ba |. a ae ee es Se PRE =. - 4 Ha 6a" isi a 83 
and globe on top. | N. Jersey | 83 6| 418 79, 1083] 293, = 10) 156} 317 79 | 55 351-2542 i | 5 9 
Atr-Scales are finished with ee N.Ca’lina| 4; | 83 2; 750] +=—59 5 34 82,24 | 3 89 1387 10 ; 17 33 9 | 4 
quer. The standard color is roy ———— ; ——7 - —355 0a —a — — _ i2 . 4 = 
blue, but machines can also be fin- | N- Dakota | Y ae ;.. ae =| Le hl a a ‘s - = _ : - | 3 j “ an 
ished at no additional cost in an| Ohio | 47 185 22; 2657] 123 6| 169; 230 99 16 «382 «©4463 83 5} 93 135) 116 9 26 
ee et a | ae = pu 154 5, 1187) 56, +~| #«+¥34 +119, 23;  +~| +6 31 1643 6 | 3 i628 i; 56 
ollowin. are ne dimensions, - - - a - —— ua at Encined = —_ 7 7 = 
aulante. ote. of these Air-Scales: | Pemmsy | 51 6 337 38 1753 | 263 : 9 145 224 148 | Boh 47 436, 3487 56 7| ‘134 - 159 185 i 13 4% 
ae a ~ a | §.Ca’lina | 67 2; 952, «48 43, 38,7 | 5} 52 1423 3 , i 2 2 [| 5 
e -55 inches high. = n- aig | i = =< — - 60\ 33 i enon: aaa 39 6 i9 39 
5 a ~ ee models wa 7 1 3 1 Tet ' “y ‘os +0 7 a) 3 a 3 7 4 20 9 a?) oe 
is 16 by 22 inches. | Uta | ; 7 27: 2 _- 
Weight crated—Model E, 410;| WiVirg. | 2) 21 ij 425; 2) | 29 53; 13] “8 75536 3 ; =24 =~ s10 15 : = 
SS | Wisconsi 3 5 7 109 100| 3 #46 #-177) #+GOJ | 26 133 41558 7 1 66, 52; 45) Ti 
; Size of crate—22% by 271% by 6234 Wisconsin | 6 y 159 ‘ 0 6| | 2 a0 ‘ | oP | 
inches Totals, ’30 | 149 20; 2078; 125) 13638] 1099; 34! 707| 1424; 590] 221; 1559 21429 156 23] 667, 660; 661 33; 231 
. Ariz.,’29 | 14 68 6 133] 38 | 43 94, 57] 21 49 389 3 } 20 20 12 3 
Hansen Adjustable Dela’re,’29| 6 20 9 87, 8 i] 8 12] 1 31-176 3 | 4 2 5 10 
Fla.,’29 | 13 237 26, 373, 106; “| (47 79, 15] | 14 «130 693 2 } 33 40 41 10; 32 
Panel Body Braces Idaho,’29| 5 51 102] «19, a ee 6 32; +385 i ; i2 _ ms 
Hlinois, '29| 111 800; 159, 1721] 451) =| 245 786, 201] +19 48 719 5348 30-20] = 321; 203,142 15| 100 
DJUSTABLE corner braces made | Mary’d, ’29] 9 109 5 506 | 62 21 7 33 | 7 206 903 7 1| 13 45 29 13 
»’* by A. i. Maneen Manufacturing Minn.,’29 | 16 : 78 6 6399] = 49) © 1% 108 «=53] = 3; «12° «136 «1442 7 2] 23 18 30 3; «6 
Company, icago, are designed to ‘oe ge : ; -_. - —_ -— na | = 
assist the satisfactory service of | Mis‘uri,"29| 11 ; 138 i) 21; 118} 61] |) 1611328) 16 | a. a | 
panel, canopy — oe, gee Nev’da, ’29| 2 45 3 64 | 18 8 39 13 | 7 26 118 1 | 4 11 2 2) 5 
Side express or body of similar type. | KW ysy. °25 43 —— 35 ; a " : =i ia ata ; 3173. ~*1131 «87 12) 48 
With these braces bodies can be | - Zu. a 5 = an al = a | 163] S08 a —— baal | a iG <a 
kept squarred-up by means of | N. Car., '29| __ | _ =222 10, 764) 212) 72, 311; 141] | 20, 283-2539 3} | 8,2" 8G} + a 
tightening oe Seem nut =e N. Dak., ’29| 1 48 151 | 30 16 59; 42] 7 46 736 | 20 4 4 [= 
loosening the adjusting nut on the; qs. eo aa oi — = , Rel sniegt oH ‘ _ a “ TTT 
other brace, depending on the way | Ohio.’29 | 81 a = a 2997] 195 169° 368, 128] =16; 40) 1068 4727 33,9] 203) 285) -: & 33 30 
the body is out of alignment. | Okla.,’29 | 3 377 15 735] = 132) 44 358 66 | 15 166 3022 13 1| 42 51) 36) 2; 15 
The old fashioned outside jack-| Penn.,’29 | 63; | ~| ~ 498, ~+~«55| +1569] 396, | 160; 435, 152] 30; 40, 919, 4057, 64, 13] 204; 208) 178, 54) 89 
far was eliminated by builders of ; =—— 99 | an Games Gies i) ————T es TE =] a Se eC; (EC ne Ss CT >, | 
commercial bodies because of the | S.Car.,’29] | 98| 3} 499] ] | 44) 109) 45] 9 101, 1593 | | | 
Send et — _ Fn gaenee vm | S.Dak.,’29] 3) | 82 1, 328,43) | 35) 171; 100. 29 96 1053 l 42, «16,~—=s«17 =< 
With the removal o 6mm)! i. |: CUS” CCL CES*C:COEe - ET,” © SSF | a PF | cen, CT Re Toa A I SAE. ——8 710 
jack-bar, no means of squaring up | Utah, ’29 j_ 3 ! 32) a. Ly se Se et a | | | RA. 
bodies was provided. W. Va.,’29| 6) ] | 42) 4276] 26 | 25} 80; 20 l 7, 131| 621 1| 2 24, ~—«30) 14) 7 ¥% 
Many of the 1930 lines of bodies) Wis,’29 | 12) | 196, 11; S31) ~ 84 | 55, 181| 66 1; 14, 289) 1635 7 4 70; 96) ~=—-26| 3] «6 
for Ford, Chevrolet, Whippet, etc., - ; ~ - - 
are equipped with these braces. Cum.,’29 | 277; | | 3141; 323, 9052] 1851) | 881; 3144; 1158] 53! 286| 3580| 26450; 159) 51] 941; 902; 655) 92} 323 











AUTOMOTIVE DAILY NEWS, WEDNESDAY, MARCH 5, 1930 








ELECTRIC AUTO-LITE CO. | 
SHOWS LARGE GAIN IN 
1929; $15.35 PER SHARE 


New York, March 4.—Report of 
the Electric Auto-Lite Company and 
subsidiaries for the year ended De- 
cember 31, 1929, includi opera- 
tions for nine months ended Sep- 
tember 30, 1929, of the John 
Brown Manufacturing Company, 
os me October 1, 1929, shows con- 
solidated net income of $14,514,369, 
including $4,000,000 special non-re- 
curring dividends, and after deduc- 
tion of depreciation, interest and 
Federal taxes, equivalent after 7 per | 
cent. preferred dividends, to $15.35 
a share on 926,228 no-par shares of 
common stock. 

Excluding non-recurring divi- | 
dends above earnings are equal to 
$11.03 a commion share. In 1928 net 
income was $7,778,818, equal to divi- 
dends paid on preferred stock issued 
in May of that year, to $8.54 a share 
on 890,000 common shares, and after 
allowing for full year’s requirements 
= the preferred to $8.41 a common 
share. 


NEBRASKA CAR DEALERS 
ORGANIZE ASSOCIATION 


| regular 


PATRIOT MANUFACTURING | 
INCREASES PRODUCTION 


Lincoln, Neb., March 4.—The large | 
increase in business of the Patriot 
Manufacturing Company, manufac- 
turers of Patriot commercial truck 
bodies, has made it necessary to 
speed up production and work out a 
aily factory production 
schedule sixty days in advance in 
order to insure prompt handling of 


. orders, according to E. M, Whiting, 
|Manager of the company. 
|dealers are now sending in orders to 


Patriot 


the factory at Havelock, suburb of 
Lincoln, for ninety days in advance 
in order to fill their delivery dates 
promptly. 


DUCKWORTH AND BALDWIN 
CHAIN COMPANIES MERGE 


Springfield, Mass., March 4.—Con- 
solidation of the Duckworth Chain 
and Manufacturing Company of this 
city and the Baldwin Chain and 
Manufacturing Company of Worces- 
ter to form a new concern called 
Baldwin - Duckworth Corporation, 
with headquarters here, is expected 
to be effected in a few days. Under 
the new set-up George Empsall, 
president of the Duckworth Company 
since its beginning, is to be presi- 
dent of the new concern, and Frank 


| J. Weschler is fo be vice-president 


Lincoln, Neb., March 4.—Automo- 
bile dealers from all parts of north- 
east Nebraska gathered at Oakland, 
Neb., this week and organized the 
Northeast Nebraska Automobile 
Dealers Association. The purpose 
is to create a better feeling among 
dealers and more co-operation be- 
tween the manufacturer and the 
retailer. They plan to adopt a uni- 
form schedule of prices for trade-in 
cars and thereby eliminate the 
“wildcat” method of buying and 
selling cars. which has been detri- 
mental to the financial interests of 
Nebraska dealers ° 

‘The officers elected are Fred 
Linn, Oakland, president; R. C. 
Kennedy, Tekamah, secretary-treas- 
urer; Mr. Shellenberger, Scribner, | 
Mr. Snyder of Blair. Mr. Jacobson 
of Wisner, Mr. Anderson of Oak- 
land and Mr. Muhle of Walthill, 
directors. Secretary R. W. Tacka- 
berry of the Sioux City, Ia., cham- 
ber of commerce, spoke at the meet- 
ing on “Need of Organization in 
Business.” 
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Nevada and Pennsylvania 


| after 


shares, in 1928. 


and treasurer. Mr. Weschler is now 
president of the Baldwin company. 
Operations of the Baldwin and 
Duckworth companies are noncom- 
petitive: the Baidwin produces 
heavy industriai chains and the 
Duckworth light weight chains for 
use in factories, timing chains for 
automobiles, motorcycle chains and 
ohains for special machines where 
chains are substituted for gears. 


EATON AXLE & SPRING 
1929 PROFIT TOPS 1928 


New York, March 4.—Reports of 
the Eaton Axle and Spring Com- 
pany and subsidiaries for the year 
ended December 31, 1929, shows con- 
solidated net profit of $1,502,461 
depreciation, Federal taxes, 
etc., equivalent to $5 a share on 
300,000 no-par shares of stock. This 
compares with net profit of $1,429,- 
054, or $5.29 a share on 270,000 


given here complete for the convenience of our subscribers 


15,195,000 OLD CARS 
SCRAPPED SINCE 1919, 
SURVEY INDICATES 


New York, March 4.—During the 
ten years ended with 1929 the people 
of the United States scrapped auto- 
mobiles for which they had paid 
$12,156,000,000, according to data 
gathered by the Niagara Fire In- 
surance Company. 

The total number of pleasure and 
commercial cars discarded was 15.,- 
195,000, and the average cost to 
purchasers was $800. 

Ernest Sturm, chairman of the 
board of the company, said: “Dur- 
ing the past ten years the automo- 
bile manufacturers have assembled 
created wealth, in the form of motor 
cars, to the amount of $26,340,011,- 
750. After deducting the cost of 
those relegated to the scrap heap, it 
appears that in the course of the 
decade a net addition to the nation’s 
wealth of more than $14,000,000,000 
should be credited to the automo- 
bile.” 


LOS ANGELES SHOW SETS 
ATTENDANCE RECORD 


Los Angeles, March 4—Two im- 
portant records were broken at the 
Los Angeles Automobile Show. The 
record for attendance covering 
shows in the last sixteen years was 
passed at the end of the sixth day 
of the current show, and, according 
to figures cf the Los Angeles Motor 
Car Dealers’ Association, every 
known national figure for transac- 
tions traceable to activities and 
sales on the floor of a show are 
exceeded. 

Every exhibitor reported orders 
for at least two cars and one dis- 
tributor sold twenty-one high-priced 
cars and had prospects that look 
like a couple of dozen more sales 
for immediate delivery, according to 
Burt Rogers, general manager. 


MECHANICS UNIVERSAL 
INCREASES PAY ROLL 


Chicago, March 4.— Mechanics 
Universal Joint Company, subsidi- 
ary of Borg-Warner Corporation, is 
increasing its working force more 
than 25 per cent. to fill new orders. 
E. S. Ekstrom, president, said today. 
Orders receiv in the last thirty 
days total $500,000. 


25% 





Federal Bus Regulation 
Bull Ready for Vote 


(Continued from Page 1) 


We believe such a change would be 
in the public interest.” 

The majority report is signed by 
Representatives Olger B. Burtness 
of North Dakota. Milter C. Garber 
of Oklahoma, Noble J. Johnson of 
Indiana, Carl E. Mapes of Michi- 


1929 EXPORTS SHOW 
9%, GAIN OVER 1928 


(Continued from Page 1) 


portance, closely followed by Ger- 
many and the United Kingdom. 

Accessory exports were slightly 
improved in value over 1928, but 
accounted for but 10.6 per cent. of 
the group total, as against 11.4 per 
cent. in the preceding tweive 
months. With Oanada first. Ar- 
gentina and Australia reversed 
their position as the next two mar- 
kets of importance, with the former 
in second place. 

There were no other major 
changes among the other markets, 
with Brazil, New Zealand, Japan, 
United Kingdom and France ad- 
vancing their takings, while Italy 
and Germany were below the 1928 
total. 

No change occurred among the 
first four markets for service appli- 
ances. The total year’s shipments 
under this classification was ap- 
proximately $100,000 higher than in 
1928, and represented 88 per cent 
of the export valuation of the group 
under discussion. 

The United Kingdom has shown 
a steadily decreasing demand since 
1927, and its purchase of service 
appliances for the year just ended 
were substantially under the figure 
for 1928. 

Canada, to the contrary, has been 
improving since 1927, and our ex- 
ports under this heading exceeded 
the million dollar mark in 1929 
The new markets appear in the 
“first ten” list. namely Soviet Russia 
and Algeria-Tunisia 
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gan, T. J. B. Robinson of Iowa, and 
Adam M. Wyant of Pennsylvania. 

Represenfative George Huddleston 
of Georgia in his minority report 
makes a slashing attack on the 
entire principle of Federal regula- 
tion of motor buses, claiming there 
is no public demand for the meas- 
ure. His report, in part, says:— 

“This bill is a direct attack on the 
competitive system. The funda- 
mental basis of the bill is in the 
elimination of competition. The 
main purpose of its proponents is 
to secure themselves against com- 
petition. 


“Under existing conditions the 


"public is protected, by competition, 


from poor service and extortionate 
charges. By this bill we create a 
monopoly and remit the public to 
a system of regulation for protec- 
tion 

“The proponents of the bill ad- 
mitted candidly that its main pur- 
pose was to give a monopoly, to 
eliminate competition. They argued 
that competition should be forbid- 
den in the interest of efficiency, that 
an operator cannot afford to ade- 
quately equip himself and to render 
regular and dependable service un- 
less he is protected against irre- 
sponsible competitors. 

“The bus business is not a nat- 
ural monopoly. There is nothing in 
its nature as such to require regu- 
lation. The main purpose of this 
bill is to create a monopoly in a 
situation which would otherwise be 
highly competitive, and then te 
make of the monopoly an excuse 
for regulation. 

“It cannot be argued that this 
bill is required for reasons of publie 
safety. The states, under their po- 
lice powers, have ample jurisdiction 
to deal with that aspect of bus 
operation. They may provide for 
hours of service for employees 
safety of vehicles and methods o 
operation, and fully cover every 
other element of safety. 

“The bus business is yet in its in- 
fancy. With the completion of 
links under construction, a system 
of many through national highways 
is rapidly being developed. 

“When the contemplated high- 


~ |ways are completed, we may look 


|for a vast expansion of bus line: 
the extension of existing lines an 
the creation of many new routes of 
motor transport. It would seem 
quite premature, in the present 
i state of development of the bus 
business, to provide for unlimited 
mergers and consolidations.” 

The Parker bill, as reported to 
the House, covers the general 
duties and powers of the commis- 
sion, administration of the act. ap- 
plication for certificate of public 
convenience and necessfty, terms 
and conditions of the certificate. 
suspension, change, revocation and 
transfer of certificates and permits, 
security for the protection of the 
public, rates, fares and charges, 
orders and notices, unlawful oper- 
ation and expenses of operation. 

When and if passed by Congress, 
the law is to be known as the 
“Federal Motor Carrier Act.” 
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-|Range of Automotive Stocks: Financial News| 
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86%, 26 4 
63% 8% .... 
43%. 17% 2 
16% 13 re 
22% 8 1 

145, 7% 1 

54%, 35 1.60 
6383, 401, *3 
903, 18 4.20 
47% 21% .... 

36 217%, 3 
135 26 3 
38'2 33 sale 
92% 18 2 
105% 70 6.50 

79 2214 +1.60 
99 87 6.50 
28% 55% .... 
121! > a 
231 . 
763% . ; 
17 0 
1041, 55 5 
221 314 
73%, 15 2.50 
223, 5 80 
27 24! 1.60 
89% 79% 6 
20% 2% 

72'% 8 
33% 5 nF 
78% 55% 1.60 
25 3 aan 
913, 331, *%3 
126*2 112 7 
641, 26 *2 
1064. 95 7 
105% 381, 4 
115's 95% 7 
15445 +60 5 
1047, 86 7 
54 713, 

68°, 52 és 

33% 2145 1.80 

52% 13 2 

93'2 38 5 

24%, 201, *2 

32! 3% 

14% 2 ad 
142 65 2.50 
145 137 7 
242%, 90 3 

16% 1% 

24 3 
100 26 

947, 16 : 
59%, 185 2 

9 64, oa 

453, 39 2.60 
1087, 22 2 
11434 554% 6 
55 397 2 
104 19 2 

4 3 rer 
347, 9 2 
1227, 44 2.50 
12"; th 
3134 3% ... 
65 50 2 
32 261% 3 
817%, 10 or 
1007, 147%, §2 
118%, 40 6 
41%, 145, 1.50 

ll, % . 
45 8 
107, 214 oe 
55 2214 2.50 
32? 13 1 
25145 15! 1.50 

2% 51 ¥ 
6 21% .... 
71315 6912 6 
303, 20 1.50 
5842 28 2.60 
31% 10% .80 
12, 358 eee 
31% 19 1.40 
45 21 2 
73 134% 1 
6634 20's 
66%; 201, .... 

81% 51} 2.50 

83 48 *] 
481; 31%, 1.60 
77 30 8=6*3.50 
98 3814 5 
1221, 116 7 
38 33145 2.40 
34°%% 11% *.60 
139%, 5812 3 
63 30 2.50 
2435, *6 
65 1 eer 
92% 40% .... 
42% 15 2 
673, 36% 2 
534% 27% 2 
61% 19 2.50 
62 123; 2 
35 54% 1.20 
103 65 7 
77 72%, 4 
51% wie sige 
59% 33% 3 


*And Extra. 


76% in Stock. 


MONDAY, MARCH 3 


NEW YORK STOCK EXCHANGE 


Sales 
Advance Rumely 2,000 
BOLT vevscsssscvs 2 
Air Reduction ...... 12,000 
Ajax Rubber ....... 
Allis Chalmers ..... 39,100 
A Bosch Magneto 600 
r Chain ptf 
Am.-La France ..... 
BEE wccccscovess 1,500 
Bendix Aviation 11,900 
Bohn Aluminum 600 
Borg-Warner .....-.- 3,000 
Briggs Mfg. Co. .. 9,400 
Briggs & Stratton .. 200 
Brockway Motor .... 
E. G. Budd Mfg. .... 2.400 
Budd Wheel ........ 1,700 
eer 1.699 
Caterpillar Tractor. . 3,600 
Checker Cab ........ 9,809 
Chicago Pneu. Tool. 200 
Chic Yellow Cab 40 
Chrysler Corn 22,400 
Clarke Equipment 
Commercial Credit 4,900 
Go G6i4s pf. ....-.. 
Comm’! Invest. Trust 2,300 
do 6%s pf. 
Continental Motors. ‘ 2.290 
Cutler-Hammer 4,409 
Du Pont ... 8,109 
Eaton Axle & Spring 800 
Electric Auto-Lite 3,100 
Electric Stor. Battery 200 
Emerson Brant A 100 
Evans Auto Load 790 
Federal Motors . 400 
Firestone T. & R 400 
do pf wer 300 
Fisk Rubber ........ 300 
f ? ae 100 
Gabriel Snubber A.. 300 
General Electric 43.500 
Gardner Motor 300 
General Motors 56.000 
eS Saree 300 
Golidden CoO. ..ccsses 9,500 
eer 10 
Goodrich 900 
do pf. . 200 
Goodyear T & R. 1,500 
_ Ff Serer 200 
Graham- Paige Motor 1,000 
Hayes Body ....... 600 
Hercules Motor sie 209 
Houdaille-Hershey B 4,200 
Hudson Motor Car.. 5,300 
Hupp Motor Car... 5,400 
Indian Motocycle 138,900 
Intercon. Rubber 100 
Interna Harvester 800 
ere 100 
Johns-Manville . 1,400 
Jordan Motor Car .. 300 
Kelly-Springfield 500 
do 6s pf. ... 20 
do 8s pf. . 20 
Kelsey-Hayes Wheel. 1,800 
Lee Rubber & Tire.. 
Link Belt Salonen 
Ludlum Steel on 170 
BEOOK ‘ETUGKS ....c0 1,300 
Marlin Rockwell .... 
Marmon Soe ce kee 3,600 
Martin Parry 
error rr T 1,900 
Michigan Steel 200 
Miller Rubber 
Moon Motors ...... 5,900 
Moto Meter G & E ; 300 
Motor Products .. 
Motor Wheel Corp 
Mullins Mfg. ........ 200 
Murray Corp. 2,600 
Nash Motors ....... 9,209 
National Acme ..... 800 
Norwalk T. & R. ... 
|) AAAS errs 200 
Omnibus Corp. ...... 200 
Otis Steel ..... err 200 
Packard Motor Car. 39,700 
Parmalee Transport 20,500 
Peerless Motor Car.. 500 
Pierce- Arrow 
8 errr 
, . 2: Bee 2,600 
Raybestcs Manhattan 200 
ee 7 re 1,500 
Reynolds Spring 200 
Shell Union Oil 3,000 
Sencar Oh . 4. c.e 19,500 
Sparks- Withington 4,100 
Spicer Mfg. Co. ..... 100 
2 Se eee 
Stand. Oil of _ 6,200 
Stand. Oil of N. . 18,400 
Stand. Oil of N. y. =i 7,600 
Stewart-Warner Spd. 1,400 
Studebaker Co. ..... 8,400 
6 Serre 
Thompson Products . 300 
Timken Detroit Axle 1,700 
Timken Roller Bear. 7,400 
WE Ooh ca anda es 400 
U. S. Ind. Alcohol .. 14,700 
U. &. Bupber ....... 3,100 
i: te 1,800 
Warner Quinlan .... 5,700 
Westinghouse A. B. . 1,900 
White Motors ...... 600 
Wilcox Rich A ...... 500 
ON EO Peer ee 1,000 
Willys-Overland 1,500 
accede sanes 300 
Yale & Towne ...... 
Yellow Tr. & C.B.. 4,700 
Young (L.A.) Sor. & W 7,300 


§Stock. 


Sales High ion — Cnge| 
72800 Ci —" ” peepee 35 ‘ Ss 
ese npeue 88 a 2 o % 
Net Cont Dia Fibre. No Sales today ¥ 
1800 Cord Corp ..... 12% 11% — % 
High Low Close Change | | 1100 Doehler D G:.: 18% 18% 18%+ % 
19% 18% 19 + _%| 5500 Durant Motor... 5% 4% — % 
ie” ie 2a) eae: sales today 
207. 1° 273 ede cave 
138% 136 137%, + 15 Federal on No sales today 
2 2 2 Federal Screw. No sales today 
62%, 60 61% ‘: 1% | PIME 2... scescece No sales today 
51%, 513 513, —_ %| 2400Pord Canada... 29% 28% 29%— % 
/8 8 8 | $00 Ford France ... 7% 7% ‘7% ... 
No sales today | 8400 Ford Ltd ...... 15% 15% 15% ° 
No sales toda 200 Franklin Mfg... 19% 19 9 —% 
y G les tod 
syeye ‘ aa — en Tire & Rub No sales t ay 
,? ‘a 2 "aA a3 . Gr’'nf'ld T & D No sales today 
ee) = 4 Hall Lamp ..... No sales today 
51% 51 51% —1% ree No sales today 
43% 42 435 = Hood Rubber .. No sales today 
15! - 15 15 ad a de India Tire ..... No sales today 
o/2 2 Isotta Fras No sales today 
2744 27% 27% — % Jacger , No sales today 
No sales today 200 Lakey .......... 10 10 10 —1 
12 107 117 .% McQuay Norris. No sales today 
# 8 8 a 500 Midland Steel... 21% 21 + Ye 
12% 12% 12% eee Nat Rnb Mach. No sales today 
AT% A7 47 —_ %&% 2200 Paramount Cab. 9% , - eee 
3 71 1 Perfect Circle... No sales today 
68 a Gi'2 68% oe Pines Winter... No sales today 
437 48 485 
a, ao78° “I 4) Pitt Pl Glass.. No sales today 
2915 29 2945 + *% Rolls Royce Am No sales today 
27 26% 27 oa Ross Gear ‘ No sales today 
389 5 331 Safe T Stat.... No sales today 
= ~e 2 * Seiberling ..... No sales today 
No sales today Smith A O..... No sales today 
36 34%, 35 — 3% Sparks With ... No sales today 
No sales today 200 Stutz Motor ... 2% 25% 2% ... 
y 700 Thermoid Co 22% 22%— 223%4— he 
51 50% 50% — %/ 100 Triplex 1. Te Te Me one 
No sales today 100 Tung Sol .. 23. «23 ot 
7 7 1% = U S Asbestos. No sales today 
4 79\5 80% 8 | 900 Watson, J W... 2% 2% 2% ... 
a =’ ean Wayne Pump .. No sales today 
127%, 125 125% — Wst Auto ..... No sales today 
35% 345, 345, — % Yellow Taxi NY No sales today 
ot 2 tes "76% —_ oe N. ¥. OVER-THE-COUNTER 
‘ 4 a ‘ 4 = . o 
6 Am Hard Rub 60 65 
on 2 os . Dixon J. Cruc 160 166 
28'% 8 is - 8 3.50 Doehler D C 37! 
11 ll ll 7 a» os ecouens« - = _ 
971 9 71 — jismann Magn . 22 — 
31 fe HY hs A fl “BES 38 — 
“eae . ae Rolls Royce Am — 13 
334 3% 3% do pf sccsccecs 18 = 19 
16% 16%4 163% 2 Splitdorf Bet E 5 4 
814 Bi, 84 8 CHICAGO 
Ti 75%, 75% — 2 | Sales High Low Last 
6 6 6 7 100 Acme Steel » q 73 
2%, 491, 49% 700 Allied M In 17 16% 17 
122 Ag 122 1223, sai 8 259 Auburn Auto . ..223 220 220 
oo 122% 1éc%q — 4 | 10900 Bendix Aviation 45%, 44% 44% 
364, 35% 35%, g, 9300 Borg Warner 4342 42% 42% 
10245 102% 102% > 50 Chi Yellow Cab 27 27 27 
71. 4 , 2150 Crd Corp oes 12% 11% 12% 
18 AT, AT% ‘ 5 } 7 1 q 
150 Houdaille Hersh A . 27% 27'2 2 Th 
100 §=100 100 s| 650 do B | 25% 25% 25%, 
81", 81 81% s 150 La Salle Ext 3% a 3% 
99 99 99 260 McQu Nrs 46 45%s8 45% 
97% 9% g3 150 Mohawk Rubber 12 2 12 
63 62, 63, 3850 Noblt Sprk 497% 4855 4934 
9514 95 1 570 850 Pines Winterfront 43 42 42! 
20'g 20% 29'8 ‘a 280 Van Scin : 21 2 21 
9514 94% 95 3 
5642 asi + 551 48 CLEVELAND 
- > a 8 | Sales High Low Last 
22 21% 21% — “s | 13 Central Alloy pf ....108 108 108 
15% 14%, 15! 'g | 15 Goodyear pf : 99 99 99 
53%, 53%, 5% _.. | 140 Oh Br B 753% 754 75% 
937 93 93 - 20 do pf , 103 103 103 
1419, 14] 141 . 5 35 Seiberling Rubber 15 144% 
138 18544 12 ‘8 a DETROIT 
Ot p+: Poe 8 | Sales High Low Last 
358 342 315 --| 725 Alloy Stl A ....%... 134 1342 
453 4\; 45, g | 1533 Bower RB 1l%e 105% 105% 
401, 40% 40% , | 1100 Dal W Gil 2134 20 21'2 
30 30 30 } 880 Excello a 19% 195% 
301 991 29% Ae 200 Federal Mot Tr «a 102 10% 
© 2 “2 40" + 4 | 4200 Hall Lamp 14% 144% 14%2 
No sales today 100 Houdaille A ...... 26! 261, 26!'2 
No sales today 4 emery : eves 942 942 
23 7 7 ickard 066 19% 19% 194% 
= 4 ts = * q, | 1195 Timken Axle 16% 16 
nas 8 3 — 8 150 Wile R B 2434 2454 
No Sales today | - 
2644 24 2654 % 
Nota toagy” "| GASOLINE PRICES 
20 1y 20 - % ” 
68 67 67 — 1% 
ae ge | TANK WAGON PRICES 
71 rd " ein 7 Li Net Total Serv- 
4 4 18 7% | tank Road tank ice sta- | 
No sales today wag’n tax. wagon tion 
No sales today | Greater N. Y 1230 2 143 16.3 
18% 18% 18% 34 Syracuse -13.8 2 15.8 17.8 
211 205 205 P Rochester 13 a 15 17 
by “ - » 3 | Buffalo 12.8 2 14.8 16.8 
513g 40% 50% — Albany .. a 6s 15.6 17.6 
24% 24% 241, — 4 Burlington, Vt. .14.3 4 18.3 20.3 
No sales today Manchester.N.H 14.4 4 18.4 20.4 
9 y 9 Augusta, Me 14.8 4 18.8 20.8 
4) 4 4 Boston, Mass 13.5 2 15.5 17.5 
331, 2391 33 1 ion 8 Pennsylvania 
193 y 18:3, 19 - ~ 2 Net Total 
8 4 : tank service 
25% 25%, 25% . wagon station 
12 ll’, 12 g | Pittsburgh 15 21 
me } yt ra 
No sales today teres gm 15 21 
No sales today Allentown ..........+... 15 21 
INO SACS LOCA OE eps is sé iuanereaegslotat 15 19 
22%% 2134 225% 48 | Scranton oe cedivece ae 21 
tr 4 tae Prices in Other Markets 
3 Net Total Serv- 
5%4 5°% 55, — 8 tank Road tank ice sta- 
22%, 21% 21% 8 wag'n tax. wagon. tion 
25%, 241, 24%, 6 Atlantic City -14.5 2 16.5 8.5 
995 215 22 7 Newar! 13.5 2 15.5 17.5 
311, Sear aes . Annapolis 14.0 4 18.0 20.0 
ang a > = 2 Baltimore 132 4 172 192 
O Sales ay Cumberland 15.0 4 19.0 21.0 
59% 585, 597% g | Washington 13.7 2 15.7 17.7 
605% 5834 60 Danville 14.8 5 19.8 21.8 
393, 39 321; 4° | Norfolk 13.30 5 18.3 20.3 
ve /4 7 8 | Petersburg 14.3 5 19.3 21.3 
py = = 8 — %g! Richmond 13.7 5 18.7 20.7 
33g M4 2 - 55 | Roanoke 15.0 5 20.0 22.0 
No sales today Charleston 1445 4 185 20.5 
3614 36 ag _ eyser 15.1 4 19.1 21.1 
oat oa , F Parkersburg oS a 17.2 19.2 
; ? 2 {2 —_ /4| Wheeling 14.4 4 18.4 20.4 
79% TT 78% % | Charlotte .15.3 5 20.3 22.3 
413g, 38% 38% — 2% | Hickory 15.8 5 20.8 22.8 
122% 118% 120% 4 yy | Salisbury 15.7 5 20.7 22.7 
21% 26% 27 Charleston 13.3 6 19.3 21.3 
527, 52 52 8 | Columbia sa 6 21.2 23.2 
8 , -+ | Two cents per gallon discount off gaso- 
18 17 1734 + ‘% | line tank wagon price to dealers and com- 
5015 4914 49%, — 5g | mercial buyers. 
¢.35 8 354% 3548 % : 
« « ‘ 7 \weree " 7 
31 310 31 == Fl VESTA BATTERY OPERATES 
2434 23% 23% — %| AT SLIGHT LOSS IN 1929 
Bs, wie o% + %| New York, March 4.—Net loss of 
s 79 19% -++|the Vesta Battery Corporation and 
No sales today _ | Subsidiary company for year ended 
20% 19% 20 + || December 31, 1929, was $51,819, after 
4442 40% 44% + 2%| expenses, etc., comparing with net 
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income of $18,204 in 1928. 


| Automotive ve Stock Statistics 











(Corrected Daily From Automotive Daily News Records.) 
1929 1928 
Earn- Earn- 
ings ings 
Shares Au- Shares Out- Par Divi- Per Per 
thorized standing Value dend Share Share 
PASSENGER CAR COMPANIES 
Auburn ......... — 500,000 166,329 None 4.00 21.23 10.77 
t——¥ «+seeees 6,000,000 4.452,615 None 3.00 * §.56 6.79 
Durant ......... 3,600,000 1,852,419 None None see ope 
Le. ae 600,000 299,375 None 2.00 , 2.46 2.66 
| Gardner ........ 300,000 300,000 5.00 None one ose 
| General Motors. .75,000,000 43,500,000 10.00 +3.00 * 4.96 6.14 
Graham-Paige .. 2,500,000 1,726,541 None None 7 Al 
Hudson ......... 2,000,000 1,596,660 None 5.00 7.26 8.43 
Hupp Coccccecs 2,000,000 1,440,317 10.00 +2.00 * 2.25 b.12 
CO sescvcess 500,000 450,000 None None ° = coe 
Marmon ..... es 400,000 260,000 None 4.00 2.59 6.01 
a EE TTT 400,000 400,000 None None oes o's 
Nash ..... seeess 2,730,000 2,730,000 None 6.00 6.06 7.63 
Packard ........25,000.000 15,000,000 None 100 °° 168 °°14 
 ksdecaae 400,000 258,589 50.00 None Bee ose 
= -Arrow A. 197,250 197,250 None None * 3.72 rT 
cee Rheedeaees 000.000 2,000,000 10.00 + 80 * 1.05 2.54 
| = MOET o0vse 2,500,00 1,960,178 None 5.00 * 6.72 7.16 
Stutz ssccerseeee 400.000 400,000 None None ve rT 
| Willys-Overland . 3,000,000 3.000.000 5.00 1.20 °* 1.35 2.09 
MOTOR TRUCK COMPANIES 
Amer.-La France 750,000 609.300 None None TT O01 
Brockway ..... 500,000 219,081 None 3,00 tt 2.41 4.53 
| Checker Cab Mfg. 500,000 375,000 None 4.20 * 9.43 2.04 
MM seeesséus 500,000 499,543 None 80 tt 63 3.13 
Ln ateeveeetes 1,000,000 755.625 None 6.00 * 7.85 ‘83 
WEED écseves 1,000,000 800,000 50.00 2.00 tt 1.75 2.45 
a ee 1,300,000 1,300,909 None None * 05 Nu 
ACCESSORY AND EQUIPMENT COMPANIES 
American Bosch. 250,000 207,399 None None * 447 5.02 
American Chain. 357,143 250,033, None 3.00 15.29 Nil 
Bendix Aviation. 3,000,000 2,115,000 None 2.00 * 3.26 444 
|Bohn Al. & Br... 375,000 352,198 None +3.00 743 9.09 
Borg-Warner - 1,500,000 1,230,965 10.00 4.00 * §.05 5.38 
Briggs Mfg. ..... 2,025,000 2,003,225 None None * 1.65 2.15 
E. G. Budd Mfg. 1,101,000 1,031,352 None 41.00 1.73 1.27 
Budd Wheel .... 1,000,000 902,060 None 1.00 1.84 16 
ee 300,000 276,000 None 1.60 472.17 4.26 
Chicago Pneu. ... 500,000 199,469 None None * 2.38 6.76 
Clark Eouipment 250,000 250,000 None 3.00 * 4.84 4.92 
Con. Motors .... 3.000,000 2,113,014 None .80 b 33 »b1.02 
Cutler-Hammer.. 750,000 330,000 None 3.50 tft 4.08 5.24 
Eaton Axle &Spr. 300,000 300,000 None 3.00 * 4.41 5.23 
Elec. Auto-Lite.. 1,900,000 930,363 None 6.00 *10.61 8.60 
Evans Autoload. . 300,000 239,700 5.00 +2.50 * 3.26 3.80 
Gabriel Snubber. 200,000 200,000 None None * Nil 1.64 
Hayes Body .... 500,000 312.120 None $8 % ¢ 3.36 
Houd’le-He’shey B —_ 000 522,977 None 2.00 * 4.86 6.89 
| Kelsey-Haye 000,000 749,454 None 2.00 tt 2.45 2.54 
Link Belt ....... M40 350 709,028 None 2.60 * 3.15 4.21 
Marlin-Rwuckwell.. 400,000 364,145 None *2.00 * 5.87 € 93 
Moto MeterG&E_ 750.000 512,500 None None a .28 one 
Motor Products... 500,000 197,366 None 73.00 *11.15 19.10 
Motor Wheel.... 1,000,000 825,000 None +2.00 * 401 4.24 
| Mullins Mfg. 150,000 100,000 None None * 3.17 6.53 
, | Murray Corp. .. 1,000, 758,928 None 73.00 tf 3.02 3.34 
| Packard Electric. 200,000 134,370 None 2.60 772.18 3.35 
Raybestos Man. . 1,000,000 $76,012 None 2.60 * 4.60 5.61 
Reynolds Spring. 1,000,000 724,830 None None *37 Nil 
Ross Gear & Tool 150,900 150,000 None 3.00 *#2.91 4.99 
Spicer Mfg. ..... 600,000 357,750 None None * 5.96 6.46 
Stewart-Warner.. 2,000,000 1,273,368 10.00 +3.50 * 5.15 6.46 
Timken-Detroit . 3,000,000 992,096 10.00 t 60 tt .76 1.85 
Timken Roller B. 2,500,000 2,401,764 None 3.00 * 5.06 6.08 
Trico Products... 274,460 274.460 None 2.40 * §.37 5.27 
| Wilcox-Rich B. 410,000 328,620 None +2.00 *365  *353 
TIRE COMPANIES 
bE es aia a els a ord a 1,000,000 800,000 None None Nil Nil 
Firestone ....... 3,500,000 2.500,000 10.00 1.60 b 3.27 b2.93 
ME seks esnneuas 2,000,000 1.704.392 None None Nil Nil 
General 100,000 82,674 25.00 44.00 21.38 cman 
eg i-—_—_—— ee 1,500,006 953,638 None 400 +7 4.09 1.50 
Goodyear ....... 1,450,000 1,369,995 None 5.00 +7 7.02 5.04 
Be ooo nis eae ae 00,000 300,000 None None 1.61 OS 
Kelly-Sp’g“’ld ... 1,200,000 1,063,840 None None Nil Nil 
ay 400,000 260.300 None None Nil Nil 
| U. S. Rubber .... 2,000,000 1,464,371 None None 7 .87 Nil 
+And extras. *Nine months. **Year ended August 31. iFirst eight 
months. {Nine months ended November 30. +*Six months. aThird quar- 
ter only. bYear ended October 31. _SStock. 
RUBBER PRICES Se aeerererer. re 14% 14% 
es ee 13% 14 
*Paras— 
| *Up-river, fine, spot......... 1642 16% 
. : | > Serre rrr 842 8% 
RUBBER EXCHANGE OF NEW YORK *Accra, fine, spot..... 17% 17% 
Prey.| _*Caucho Ball Upper cieceane 8% 8% 
High Low Close close | Centrals ; 
March....... 15.40 15.30 15,00a15.20 15.40 ey eee ee = 
May. ceccces 15.00 15.60 15 ime 60 18 90 a washed and dried..... 15 
une TT . ‘ *Block 
i sieiasss 16:36 1666t16.00n16.10 16.30| .plOcK Ciudad ............... @ 28 
Po el 1670 16.40 No 4 ? = *Manaos ME. ... ccs 42 43 
October...... 16.90 16.50 16.50a16.60 17.0} Peruvian block ............. 18 18% 
November... ... 16.80a16.90 17.10 *SCRAP RUBBER 
December 717.00 17.30 | ‘Dealers’ buying prices, f. 0. b., New York) 
1931— Boots and shoes, black, ton.$16.50 a18.00 
January..... *17.20 ee SS Peer 50 a .60 
February.... *17.40 17.79 | Inner tubes, mixed, cwt.... 3.00 a 3.25 
Bear *15.30 15.60 | Inner tubes, red, cwt...... 3.25 a 3.37% 
SE ND 5 gc cea wan 730 53242| Tires, standard, mixed, ton 10.00 a11.00 
Transferable notices, 10; so far, 471. | Inner tubes, No. 1, cwt.... 6.12%4%2a 6.25 
Market closed easy. | Inner tubes, No. 2, cwt.... 3.00 a 3.12% 
si ae | Mixed hose, soft, cwt...... 40 a .45 
*Nominal. #Trading. | =. air brake, ton....... 10.00 a12.00 
OUTSIDE CLOSING PRICES ' *Nominal. +Sold on sample only. 
(Per pound, delivered New York) | - ‘ ee Ss = 0 
Plantation— Bid Asked | WARNER-QUINLAN CUTS ITS 
q \“% 1 
“ee ae DIVIDEND TO $1 BASIS 
Norse cess ioe tin | 2m see eee SS 
Rati ~enon A ° *| ner-Quinlan Company, one 0 
—_— pteseeccese 17 17% leading independent gasoline mar- 
WUE MONON oo cccvccbavaskens 15% 16 | keting agencies, yesterday declared : 
TI MONS WARE. 0.6.0.0 c00s:0s0 15% 16%|q dividends of 25 cents instead of | 
ee ee oF: «5 4, 14% | the usual quarterly rate of 50 cents. : 
Rolled brown crepe.......... 10 : 10% Ve The dividend is payable April 3 to 
Oa QI caciand ascavcoad 1442 14% stockholders of record March 15. 
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